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TUBERCULOSIS OF THE OROPHARYNX* 


By Witiiam H. DreForp, D.D.S., M.D., 
Drs Mornes, Iowa 


(Continued from November issue) 


THERE appear to be some very excellent reasons why the buccal 
cavity, probably never without the presence of tubercle bacilli, is not 
more frequently the seat of tubercular ulceration. Most people eat 
three times per day, others more frequently, and the large number of 
germs that are found in the mouth rapidly become mixed with and are 
protected by the saliva, and are swallowed with the food at frequent in- 
tervals. 

The squamous epithelium of the mouth, when intact, affords a 
barrier against the invasion of the bacilli into the mucosa, which is 
very efficient. In the course of years the epithelial stratum of the 
mouth becomes more resistant on account of its thickness and the con- 
tinued friction to which it is exposed, in the same manner as the ex- 
ternal skin. But it must be borne in mind that the injured, torn or de- 
nuded oral mucosa does not act as a barrier, but rather facilitates the 
immigration and localization of tubercle bacilli. Thus tuberculous 
ulcers of the lips, gums, and cheeks occupy by preference, places pre- 
viously wounded or excoriated. 


* This article was commenced in the September issue. 
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The dental surgeon is constantly injuring, tearing and puncturing 
the oral mucosa. How many dental surgeons sterilize the teeth and 
gums surrounding them, before adjusting the rubber dam? We force 
the dam over the bacteria-ladened teeth, press the bacteria against the 
mucosa, wound the gum with a ligature or slash into it later with a 
sandpaper disc or strip. We cannot make a pyorrhea or prophylactic 
treatment without wounding the blood-vessels that supply the gums. 
We puncture the mucosa with a hypodermic needle, and extract one or 
more teeth, providing a most excellent opportunity for the invasion and 
multiplication of tubercle bacilli. 

In addition to purely mechanical injuries, pathological processes, 
such as catarrhal stomatitis, ulcers, etc., prepare the way for tubercu- 
lous infections. Neuman says: “The post nasal cavity where the old 
atrophied adenoids are left, very often becomes ulcerated, and a micro- 
scopic examination invariably shows the presence of tuberculous ba- 
cilli.” The occurrence of tuberculous affections upon syphilitic foci 
is a result of the ulceration and loss of substance produced by the latter 
disease. 

Tubercular changes in the gums, where, especially in the gingival 
folds, sputum and food particles are prone to be retained, have been 
described by S. Solis-Cohen; and in combination with a contact ulcer 
of the lip, by Baginsky, Hajek, and Giradeau. 

According to an observation of Jaruntowske, a cavity in a carious 
tooth belonging to a consumptive with gingival and palatine tuberculosis 
contained large numbers of tubercle bacilli lying in masses. A wound 
produced by extracting a tooth was the portal of entry for tubercle 
bacilli in a case observed by Doultrelpont. 

A painter had a cough for two years; after the removal of an upper 
molar the wound refused to heal, and discharged small splinters of bone, 
involving the entire alveolar process of the superior maxilla and also 
extending over the mucous membrane of the cheek. 

A consumptive patient of Schleiferowitsch had a carious tooth ex- 
tracted, in order to give vent to pus; suppuration continued and ex- 
tended to the gum, which became the seat of considerable tuberculous 
loss of substance. Neumayer described a similar case in a consumptive. 

The teeth often prove to be an indirect cause of tuberculous in- 
fection, in as much as small prominent irregularities, such as are often 
found in caries and deposits of calculus, wound the opposite mucosa 
and so favor the invasion of bacilli. 

Schleiferowitsch observed a tubercular ulcer of the tongue which 
the patient attributes to trauma received from a sharp tooth subse- 
quently extracted. 
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Heymann exhibited a consumptive with a tuberculous ulcer of the 
cheek, which corresponded accurately in position with a bad tooth, ex- 
tracted shortly before the appearance of the ulcer. 

A man with laryngeal tuberculosis, observed by Morel Lavalee, had 
tuberculous ulcers on the tongue, which were due apparently to “ the 
stumps ” of those teeth which still remained in the mouth. 

Mendell saw a tuberculous ulcer of the tongue, which originated 
from the irritation of a sharp cusp of the first molar. 

Even the mere pressure of the teeth seems to further the develop- 
ment of an infection. Thus a palatal tuberculosis became complicated 
by disease of the tongue at the site of the pressure marks of the teeth. 

Muller described a tuberculous ulcer which began at the left angle 
of the mouth, and three months later had extended back parallel with 
the line of closure of the teeth; at the left apex was a beginning catarrh. 
A similar experience is recorded by Schleiferowitsch. 

Carmody mentions a boy under his care, at seven years of age, who 
presented no symptoms of tuberculosis, until a temporary lower molar 
was extracted, which had abscessed. The submaxillary lymph glands 
then became enlarged, and continued for four weeks before first seen. 
Examination showed marked enlargement of the cervical lymph glands 
on the affected side, and moderate enlargement on the opposite side. 
The tonsils were hypertrophied, but showed no ulceration, and the 
alveolus had healed. 

Scholtz and Eisenberg each describe cases of tuberculosis of the lip 
in elderly men, who were otherwise healthy. Jackson has seen a case 
where tuberculosis first appeared upon the lip in an otherwise healthy 
man of seventy, the disease spreading backward to the gums and “iin 
causing death.— (Carmody. ) 

Carmody reports the case of a physician, begun in the alveolus of a 
lower right second, bicuspid tooth. The patient was suffering with 
pyorrhoea and pulmonary tuberculosis; lesion was first noticed as an 
ulcer after extracting, and advanced to the teeth upon each side of the 
space. The anterior one loosening, required extraction and succeeding 
to the cuspid and lateral incisor in turn. At the same time, the lip 
and floor of the mouth became involved, as did also the gums of the 
upper jaw on the right side in the region of the first molar, and on the 
left, in the region of the third molar and upon the tuberosity. The 
upper teeth in these regions were absent. All the accessory sinuses 
later became involved, and the patient succumbed, apparently to miliary 
tuberculosis. 

Another case of Carmody’s, extremely interesting from the stand- 
point of the dental surgeon, is as follows: A tuberculous ulcer was ob- 
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served on the tip of the tongue, where infection probably took place in 
a wound caused by salivary calculus upon the lingual surface of the 
lower teeth. This man had suffered for about two years with pul- 
monary tuberculosis and one and a half years with laryngeal disease, 
both of which were apparently quiescent at the time. The sore 
promptly healed after cauterizing with trichloracetic acid, leaving a 
triangular scar, and remaining in this condition for four months, 
when, on account of neglect of the teeth, breaking down occurred in one 
of the angles of the scar, and spread into normal tissue, but did not 
involve the former area. The treatment formerly used was of no 
avail, but disease was finally eradicated by the galvano-cautery, al- 
though three weeks later the patient returned, the disease manifesting 
itself in the larynx after remaining quiet for about fifteen months, 
and since that time an ulcer has appeared upon the upper part of the 
left tonsil. 

“The lip is most often affected at the angle of the mouth, spread- 
ing backward to the cheek or beginning in a fold of the cheek, or on 
the gums, spreads to the lip.” Dr. Lockard’s case is a good illustra- 
tion of this. 

Another case is that of a traveling salesman who had pulmonary 
tuberculosis for two and one-half years. He complained of soreness 
about the right, upper, first molar, the roots of which only were re- 
maining. On examination a fully developed ulcer was found, extend- 
ing around the second and third molar and into the’ suleus back of 
tuberosity.— (Carmody. ) 

M. B., suffering with pulmonary tuberculosis* for eight years, con- 
sulted Carmody for a fistula in the region of the left upper lateral 
incisor, extending backward around cuspid and apparently connecting 
the maxillary sinus. This cleared up slowly after draining sinus into 
the inferior meatus, and curetting the fistulous tract. 

609 Walnut St. 


This article is expected to be concluded in the January issue. 


Wiru the faithful I would keep faith; with the unfaithful I would 
also keep faith, in order that they may become faithful.—Lao Tzu, the 
Chinese philosopher. 


*¢< Zanby has collected forty cases of tuberculosis of the alveolar process, in 
which he claims the bacillus gained entrance either through the pulp canals or spaces 
between the teeth. He pertinently suggests that wounds following the extraction of 
teeth may permit the bacillus to enter, particularly in patients suffering from 
phthisis.’’ (Moorehead.) 
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A CASE OF MALOCCLUSION OF THE DECIDUOUS TEETH, 
DUE TO A PERNICIOUS HABIT 


VerHakeE KE. Mrircuett, D.D.S., New York, N. Y. 


Master M.—Age four and one-half years. Fig. 1, models of ‘the 
mouth at this age. By examining photograph of child, Fig. 2, page 681, 
a lack of fullness will be noticed in the region of the upper lip. 

History of the case: At three years of age, child in perfect physical 
condition ; perfect normal occlusion of the teeth existed. 


Fig. I 


Sometime between three and four years of age, the child formed 
the habit of thrusting the lower jaw forward, bringing the lower in- 
cisors out beyond the upper incisors, and biting hard, with the result 
that finally the lower incisors were forced forward and the upper in- 
cisors back, becoming locked in this position, interfering with normal 
development in the upper incisor region. 

In Fig. 1 perfect occlusion of the premolars will be noticed; this is 
not a Class III case as might be supposed from first glance at the 
models, but a Class I case. 

This condition was corrected in a very short time, by carrying the 
four upper incisors forward bodily, no retention being necessary. 

It is impossible to state definitely what condition would be the re- 
sult, had this not been corrected, but it seemed reasonable to suppose 
that owing to the ease with which the lower jaw could slide forward, 
by the time the permanent teeth would have erupted, we would have 
had a very bad Class IIT case. 
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How much easier to correct this condition in the deciduous teeth, 
than to wait until the development of such a condition of affairs in the 
permanent teeth. 


Fia. III shows the appliance used in this case. 


The object in presenting this case is to emphasize the necessity for 
a more careful oversight of the deciduous teeth from the time of their 
eruption. 

While they may erupt normally and be in perfect occlusion at three 


Fia. IV, models of the mouth, immediately after the apppliance was removed at about five years of age. 


years of age, from that time until six years of age, many conditions 
may arise which will change normal to an abnormal occlusion. 

Lack of development of the jaws, from whatever cause, interferes 
with normal occlusion of the teeth. 

Growth of the arch does not stop, when it is large enough to accom- 
modate all of the temporary teeth, but continues to widen and lengthen 
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so that the incisors, which first stood close together, gradually separate 
until the space between cuspid and cuspid becomes nearly-wide enough 
to accommodate the four permanent incisors. 


Fia. V, models of mouth at five and one-half years. Fie. VI, models of mouth at six years of age. 


Unless this occurs, we will have irregularity of the permanent in- 
cisors, and a narrowed arch. if 


Fia. II shows lack of fullness in upper lip. Fia. VII, photograph of child after correction. 


Without this increase in the size of the arch, and spacing of the 
deciduous incisors, what was normal at three years of age becomes 
abnormal at six or even earlier. 


: 
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PURITANICAL PROFESSIONALISM 


By J. F. Conover, D.D.S., Catmar, Lowa. 


(Concluded. ) 


Acarin quoting from Dr. Sumna: ‘ Nothing more dangerous to the 

standing and character of a professional has ever been suggested than 
the so-called ‘ Dental Educational Campaign.’ Suppose some manu- 
facturer of surgical instruments were to encourage one on the care of the 
abdominal cavity, Let us face the issue squarely and admit that 
many organs are more necessary to the sustenancé of life than the teeth. 
Why should children at school receive instruction in regard to the care 
of the teeth any more than they should be instructed in the care of the 
eyes, the nose, the gastro-intestinal and other tracts? In fact, the oral 
cavity is seldom the seat of the initial lesion. The endeavors of Boards 
of Health are quite effective and along right lines. Beyond the line of 
their control the physical welfare of the child belongs within the domain 
of parental care.” ‘The above is too absurd to be given serious atten- 
tion. Surely the Doctor must have been writing purely for the sake 
of argument,eor else suffering from distention of the gastro-intestinal 
or some other tract when he penned those lines. We know that he 
would not be guilty of such a production in his normally lucid mo- 
ments. 
Dr. A. B. Cottrell, of Knoxville, Tenn., very truthfully remarks 
“that the fact remains that ability, and ability alone, is the real key- 
note of success.” The Doctor should not forget, however, that there are 
several kinds of ability, and that technical ability, as he hints, consti- 
tutes only a small part of the key that opens the door to success. 

Dr. Edward Everett Haverstick sums it up thus: “ To sum up ad- 
vertising in a few words: the best liar is the most successful advertiser 
and the honest man has no show at all.” Good morning, Doctor! 
TIow’s business ? 

Dr. George W. Bowling, Lindsay, Okla., under the caption, 
“ What’s Next?’ makes these statements: “If we could live up to a 
National Code of Ethics we could overcome a great many drawbacks. 
We could place our profession twenty-five years ahead of the times.” 
That is one of the greatest faults of the profession to-day. We are too 
far ahead of the people. Superstition is the result of too wide an in- 
tellectual gap between the leaders and the masses. We should endeavor 
to lessen the breach and replace superstition with knowledge. The 
present public knows the things which the profession accepted twenty 
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or thirty years ago, the greater part of which has heen disproved by 
modern science, therefore the public knows, or, rather, thinks it knows, 
many things which are not so—and we suffer the consequences. Co- 
operation is the keynote of the business world to-day, and it is fully 
as necessary in the professional and educational spheres. 

_From the few quotations given it is seen that some of the leading 
men of the profession are hostile to advertising, and in most cases the 
objections arise from a wrong interpretation of the code together with 
a narrowed meaning attached to the word advertising. Dental adver- 
tising is- of two kinds, ethical and unethical. Ethical should be 
synonymous with good and unethical with bad, but from the viewpoint 
of those quoted this does not seem to be the case. Rather, ethical 
means spoken, and unethical printed. It is considered ethical to in- 
struct our patients at the chair by word of mouth. Pray, by what sub- 
tlety does the spoken word become unethical and vicious when trans- 
ferred to print? No one can consistently disparage the value of educa- 
tional work done at the chair, nor the various other methods being 
brought into use such as examinations and talks in the public schools, 
public lectures, and literature sent out by the N. D. A., or by the state 
and district societies. All these means are no doubt benefiting both 
public and profession very greatly, but I believe that a much more ef- 
ficacious method of enlightening the public may be put in operation. 

It is said that dentistry is either a trade or a profession. It may 
be and is both. We rise from a trade to a profession by adding to our 
bartering or selling of service the dissemination of knowledge which 
will, through its beneficial effect upon the individual, build a better 
nation. Until we do this we are unworthy of the term professional 
men. 

I believe that the best method of disseminating dental knowledgv: 
to-day is by the judicious use of printer’s ink, and by no means should 
its use be confined to dental societies and organizations. The individual 
dentist knows better than any one else what the people of his own com- 
munity need, and therefore is the principal medium through which they 
should receive instruction. That the “big stick” will be freely and 
vigorously applied to this proposition in no way affects the truth it 
contains. It is a matter of history that progression is hindered princi- 
pally by those whose mental elasticity is permanently in the nascent 
state. 

Much of the world’s business to-day is done by correspondence. 
The mail-order house has come to stay, notwithstanding that it is 
regularly drawn and quartered at the cross-roads grocery by the com- 
mercial salesmen. Its success is not due to low prices, but because by 
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educating the public along their particular lines these houses have 
created new business and opened up new fields of opportunity. The 
public had always wanted their goods, the trouble being that they 
hadn’t yet heard about it. Previous to the advent of the mail-order 
house business had nearly all been done through the avenue of the 
traveling salesman, and it was possible for him to come in contact with 
only a few people. In many respects the printed page is a much better 
selling or educating medium than the personal representative. It has all 
the advantage on cost. It has no hotel bills, traveling expenses, office 
rent, nor “ booze budget” to meet. Neither does it waste energy on 
plug or fine-cut while waiting in the outer office to gain admission to 
the man inside. Your Uncle Samuel puts it politely and perseveringiy 
on the desk of the man for whom it is intended. It follows up, when 
repeated personal calls would be impossible. It makes no false verbal 
statements or promises. It is also a preserver of nerves, for no matter 
how much overtime it puts in it never gets peevish and gives grouchy 
answers, nor can your customer talk back if he happens to be in the 
same condition. In fact, it is a perfect servant. 

As a further argument to substantiate the statement that printer’s 
ink is the best medium through which to instruct the public along dental 
lines we will divide the history of dentistry into three eras: First, the 
Era of Destruction; second, the Era of Substitution; and, third, the 
Era of Preservation. During the first era, when the barbers and shoe- 
makers, together with the pioneers who immediately succeeded them, 
attended to the dental needs of the people, a tooth that inconvenienced 
its owner from decay or any other cause was unceremoniously sepa- 
rated from its environment. I say separated advisedly, for the term ex- 
tracted could scarcely be appropriately applied to the operation as then 
performed. In short, when a tooth became unable to perform its nat- 
ural functions it was destroyed. Owing to the scarcity of knowledge at 
this time regarding these organs, these men were doing the best that 
could be done, and let me say in passing that they were ethical, for 
they were giving humanity the best service at their command. As time 


passed and the members of this vocation realized the unsatisfactory | 


condition in which their patients were left by this manner of treat- 
ment they began a campaign of investigation and research which re- 
sulted in the development of methods by which lost and diseased parts 
were replaced by artificial substitutes. Thus we enter the Era of Sub- 
stitution. Wonderful progress has been made in the dental art during 
the last half century. Men have conceived methods, produced ma- 
terials, and invented appliances by means of which those portions of the 
teeth which have been lost through disease or accident may be arti- 
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ficially restored in a manner both serviceable and artistic. The skill 
and ability developed along these lines is little short of marvellous, and 
the subsequent value to humanity can be computed only in terms of 
health and happiness. Many men have untiringly and without thought 
of personal reward given the best part of their lives that these condi- 
tions might obtain. Their names will be emblazoned upon the pages 
of history, and their memory will dwell lovingly in human hearts as 
long as men and women shall inhabit the land. 

However remarkable the attainment in mechanical skill, and how- 
ever great the value of the restoration of diseased teeth to conditions of 
comfort, serviceability, and beauty, still it is the skill and value of sub- 
stitution. What does one think of the tradesman who offers a substi- 
tute? Yet that is just what we are handing our patients every day— 
artificial substitutes. 

Like the individual, a profession must have an ideal in order to 
progress. The popular idea that an ideal is never reached, like many 
popular ideas, so-called, is a popular fallacy. Ideals are being realized 
every day. In fact, evolution is simply the process of changing from 
one ideal to another higher up in the scale. The old adage which tells 
us that “ The luxuries of yesterday are the necessities of to-day” is 
but another way of expressing the fact that the ideals of yesterday are 
the realities of to-day. The ideal of the first era was to relieve the 
patient of his pain, which was accomplished both homeopathically and 
heroically. The ideal of the second era was, and is, a perfect substitute. 
This is a high and an honorable ideal, but it is nearing the stage of 
reality, and must be supplanted by one nearer to perfection. The 
height of an ideal is measured by the mentality of the period during 
which it exists. The intellectual gauge shows a higher marking to-day 
than ever before, and to keep in touch with this we must put away the 
old ideal of substitution and replace it by the higher and more nearly 
perfect one of preservation. The substitute can never equal the genuine. 
When the dental profession shall have reached the ideal state, practice 
will consist of preventive and preservative measures, the art of restora- 
tion being used only in those cases where the teeth or contiguous parts 
are injured by accidental means or are malformed. This condition will 
obtain only when the masses become aware of the dangers to which 
they are subjected by diseased conditions of the teeth and mouth and 
shall also know and practice right living in general. 

Now what are the conditions which have existed from the begin- 
ning up to the present time between the patient and the dentist? If a 
person, whether he knew a whit regarding the care of the teeth or 
the dangers arising from neglecting them, suffered by reason of a de- 
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cayed or diseased tooth, he immediately sought a dentist to relieve him 
of his suffering. The dentist then proceeded to destroy or repair the 
offending organ as circumstances indicated. The best that he could 
do, however, jvas to substitute, for the opportunity for prevention had 
passed. This kind of treatment savors too strongly of locking the 
stable after the horse has been stolen. What we should do is to reach 
these people before disease has fastened upon them. If a person’s 
mouth is in a healthy condition, and he is not sufficiently enlightened 
to know that it will not remain so if neglected, he will not, of his own 
volition, seek the services or advice of a dentist. This, however, is the 
time above all others that he has need of professional advice if his 
mouth is to be kept in a healthy, natural condition. How shall this 


desirable condition be brought about? Surely if the people do not seek 


the profession the profession must seek the people. The lowly Naza- 
rene commanded His disciples to go out into all the world and preach 
the gospel. As disciples of progress it is our duty and privilege to 
preach the gospel of sound teeth, clean mouths and good health to those 
among whom we work and live. To do this in person, of course, is an 
impossibility, but, as above stated, we can accomplish the desired end 
by the use of printer’s ink. Booklets, folders, and the like calling at- 
tention to the desirability of good teeth and the dangers arising from 
decayed teeth and filthy mouths, if they do not give all the information 
necessary, will at least arouse the interest of those who read them 
sufficiently so that they will seek the advice of a dentist and receive the 
necessary care and instruction from him. 


HYPNOTISM AS AN ANZSTHETIC 


Tue patient, a young man, 18 years of age, was hypnotized and a 
very deep cavity prepared and filled. 

In another cavity in a bicuspid the pulp was involved, the cavity 
was opened, and a vital pulp removed. : 

The patient was then awekened; he had experienced no pain, and 
knew nothing of what had been done, until he was told. 

The hypnotist was J. H. Gilpin, who was giving an entertainment 
in the town and was invited to make the test—E. A. Scuraver, 
D.D.S., InpEpenpence, Ia, 
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A SHORT STUDY IN ARSENIC 
By L. R. Ponn, D.D.S., New York, N. Y. 


Symzot, As, Atomic weight 75., Specific gravity, between 5.62 and 
5.96. 

Arsenic is of a bluish-white color approaching steel-gray, and has 
a crystalline structure. It is the most volatile of all metallic bodies, 
being completely vaporized without fusion at 365° Fahr. It is so brittle 
that it may be easily reduced to a fine powder by trituration in a 
mortar. Kept in water it suffers no alterations; but when exposed to 
the air it soon loses its lustre, becomes black, and falls to powder. When 
exposed to a moderate heat in free contact with air it sublimes in the 
form of a white powder, and at the same time emits its characteristic 
alliaceous odor, and is wholly converted into arsenious acid, As, 06 
(often written As,0,). 

Arsenic burns in the air as oxygen with a pale blue flame into 
arsenious oxide (As,0,). 

It is soluble in nitric acid and in aqua regia, and is converted by 
this treatment into arsenious or arsenic acid, according to the more or 
less prolonged action of the solvents. 

It enters into fusion with most of the metals, and by their union 
renders those that were malleable more brittle, and those before diffi- 
culty fusible more easily melted; it also confers a brightness upon the 
alloy. 

Arsenic forms two native compounds with oxygen—trioxide, anhy- 
drous arsenious acid, or arsenious oxide, As,0,, and pentoxide, anhy- 
drous arsenic acid, or arsenic oxide, As,0;. 

Arsenious acid.—Arsenious anhydride, arsenious oxide, anhydrous 
arsenious acid, white arsenic, white oxide of arsenic. Formula As,0g. 

Arsenious acid is found in two distinct conditions—crystallized and 
amorphous. 

This compound is formed, as previously stated, when arsenic is 
heated in the open air; it sublimes in white fumes, and when collected 
constitutes arsenious acid. It is usually in the form of a compact white 
cake; but it may also be obtained crystallized in octahedra by cooling 
the vapor so quickly that it solidifies at once without becoming semi- 
liquid. It has an acrid taste, which leaves an impression of sweet- 
ness; it is one of the most virulent poisons known. 

Arsenious acid is soluble in boiling water to a moderate extent, but . 
considerably less so in cold ; it is also soluble in alcohol and oils, 
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Regarding the solubility of arsenious acid, Guibourt found that 
the crystallized acid required 104.17 parts of water at 60° Fahr., and 
the amorphous 80 parts. Boiling water dissolved 9.68 of the former, 
and 11.47 parts of the latter; the solutions, upon being cooled at 60°, 
retained 1.78 of the crystalline, and 2.9 of the amorphous. Both solu- 
tions communicate a feeble acid reaction to blue litmus paper. 

Vitreous arsenious acid, when recently prepared, is in the form of 
large, glassy, colorless, transparent cakes; it is sometimes of a yellowish 
color, and in concentric laminz formed by successive sublimations. By 
exposing their cakes to the air they are readily covered with a white 
coating and lose their former transparency; occasionally, the cakes 
crumble down into a friable mass, due to the absorption of water. 

A singular property of arsenious acid observed by Rose-is, that when 
the vitreous acid is dissolved in hydrochloric acid, and allowed to cool 
slowly, vivid flashes of light are emitted from the crystals as they 
form. The phenomenon does not attend the crystallization if the opaque 
is dissolved in the acid liquor, neither will it succeed if the crystals 
deposited from the vitreous substance be redissolved in the acid and 
suffered to cool as they acquire the property of the opaque acid; the 
production of the light seems to be connected with the transition from 
one modification to the other. 

Arsenious acid unites with most metals, with which it forms salts, 
called arsenites. 


DENTAL RECIPROCAL REGISTRATION 


Harry M. Twerpy, D.D.S., Lesanon, Kansas. 


Tue thinking men of our profession have long ago realized the 
need of uniform dental laws throughout the United States, and the 
establishment of reciprocal registration. There are many good, com- 
petent men who, for reasonable causes, desire to move to another state, 
yet they have been out of school so long they are afraid of the State 
Board of the state in which they desire to locate. Some day, this diffi- 
culty will be overcome, but it will take time and careful consideration. 
No reform or adjustment of affairs has ever been brought about without 
considerable agitation and discussion, and for that reason, any one is 
welcome to take a rap at this paper; the more, the merrier. 

How this question will be settled is far beyond my comprehension. 
What I have to say is offered as a suggestion, and given with the hope 
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that some one with more gray matter than I possess will offer a plan 
whereby an adjustment may be brought about. ° 

In the first place, it will be necessary for all the States to have uni- 
form dental laws. ‘That does not miean that all the state laws shall be 
identical, but that they should harmonize. If one state requires a 
diploma from some recognized dental college before the applicant can 
take the examination, another will allow any one to come before its 
Board, regardless of educational qualifications, while another will regis- 
ter an applicant upon his diploma alone, they are a long ways off from 
being uniform in their requirements. 

We all know that there is an organization called “The National 
Association of Dental Faculties” which has accomplished much good 
by combining upon the subject of preliminary educational qualifica- 
tions for all candidates for matriculation in the dental colleges under 
its jurisdiction, the length of each year’s work, the time requirements 
necessary for a student to receive full credit for each course, the num- 
ber of courses each student must take. in order'to graduate, and many 
lesser details, the mentioning of which is not; essential. 

The Medics have an organization called “‘ The American Confedera- 
tion of Reciprocating, Examining, and Licensing Medical Boards,” 
which was organized by the American Medical Association. Each 
State Board has a representative in this Confederation and they meet 
at some specified time and formulate a set of rules and regulations for 
each State Board to follow. In this way, the various State Boards move 
and act in harmony. What difference does it make if an applicant 
takes the examination in Maine or California; Washington or Florida? 
(As it so happens, the last three states do not have reciprocal relations 
with any state, so do not discredit my illustration.) The State laws 
and requirements of the various Boards are upon the same basis, 
usually that of diploma and an examination since some given time, so 
if the applicant passes in one State, why shouldn’t he be allowed to 
register in another? He can by means of reciprocal registration. This 
organization was perfected “for the good of the order” and while it 
uses its office for that purpose, nothing about its rules and regulations 
are compulsory. If a state does not desire to join in the movement, it 
is not compelled to do so. 

Has any one ever heard of an organization’ called “The National 
Association of State Dental Reciprocating, Examining, and Licensing 
Boards?” Speak up. Has any one ever heard of any steps being 
taken for the organization of such an association? If not, why not get 
busy? Why could not our National Dental Association select several 
of its most influential members and invite each State Board to send a 
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representative to a conference at which plans for uniform: dental ex- 
amination and registration could be formulated? It could and will 
some of these days, when the time is right. Why not now? You have 
all heard the Minister say: “Now is the accepted time.” 

There will be a few honest members of our profession who will say 
that such a move will be one in the wrong direction for it will allow the 
advertisers and fakers to move about from one state to another, without 
being required to take an examination. Well, that could be easily 
remedied by requiring each applicant for reciprocal endorsement to 
furnish a recommendation from some District, State or Local Society 
as to his professional standing. 

In fact, there will be several draw-backs to this proposition, but as 
has been said, it will require careful consideration. ‘The good which 
it will accomplish will more than counter-balance the apparent evils. 

Reciprocal registration will be an accomplished fact some day. 
It is essential that it be established in order to keep up with the progress 
of the profession. Get into the game some of you who have been think- 
ing about it and let us hear what you have to say. 


COMMENTS ON “STATE DENTAL LAWS A DELUSION AND 
A SNARE” 


Editor Dentat Digest: 

Referring to Dr. Emley’s article on Dental Laws, October Dierst. 
The Britisher practises anywhere his flags fly, also any other nationality 
on the globe. Yea; but poor us! 

Do you think it would be thus except for the dollars that are 
pocketed by men on the Boards? 

Aren’t the Dentists who are forced to give up the money usually 
those to whom it is a hardship? 

Do you hear black reports of favorites, courtesies extended, a pull, 
ete., ete. ? 

Men practising till they are gray-haired and unable to cope with the 
theories of dentists on the boards are refused permission to enter an- 
other part of our country and practise. Dear! Dear! 

The biggest work on the dental table to-day is to unify ourselves. 

Yours very truly, 


W. H. Hopxrns, 
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Editor Dentax Diezst: 

Replying to the article on State Dental Laws by Dr. F. U. Emley 
(October issue) : 

I will agree with the Doctor that “a graduate from a college within 
the Associates of Dental Faculties SHOULD be allowed to practise 
without further examination,” but I sincerely hope such privilege is 
never granted until this “ creditable association ” has shown itself more 
worthy of consideration. -In my estimation the afore-named Associa- 
tion is by far the largest in our generous collection of jokes. I would 
like to have it pointed out to me just wherein the difference as to stand- 
ard comes in between the graduate from a College within the Associa- 
tion, and one from without. (I am not a case of “ sour grapes,” for I 
was graduated from one of the most reputable colleges in the Asso- 
ciation. ) 


Editor Dentat Digest: 

The article in October issue of Dicest by Dr. Fr. U. Emley, on 
Dental Legislation, is certainly of interest, and I want to say that I 
indorse every word of it. My idea is to eliminate politics from Den- 
tistry. As long as the State Dental Boards are appointed by Governors 
of the different States we will not get much relief. The members of 
the State Board should be elected by the members of the State Dental 
Association. ‘ 

This would necessitate a change in the Dental Laws of some States, 
and while this change is being made there is the time to pass a universal 
reciprocity law. Talk about trusts! The State Dental trust is the 
worst.I know anything about. 7 

For instance, I have the legal right to give relief to any one: sift 
ing with pain in a tooth here in Missouri. If I go to the State of 
Washington and find a person suffering the torments of the damned 
with a tooth and I should give him ease I would be, according to the 
laws of that State, subject to a fine and six months in jail. 

Strange country we live in. I am a D.D.S. in Missouri, and the 
moment I step over the line I might just as well be a hod carrier, be- 
cause I can’t practise my profession until I have passed their Board. 
But we won’t get anywhere unless we get busy and keep everlastingly at 
it until we have laws that suit us. T. H. G. 


“ Give us more ‘ Brother Bill ’.”—New South Wales. 


The professional side of practice has to do 
with restoring the functions of the mouth. 
The business side of practice has to do with 
making a living for you and yours for as 
long as you live.—Bill. 


SLEEPING SICKNESS 
By Dr. W. F. 


Dip you ever hear of “ sleeping sickness?” The medical dictionary 
says: “It principally occurs on the west coast of Africa. It is charac- 
terized by progressively increasing somnolence (which ultimately be- 
comes continuous), and by emaciation.” The books don’t say so, but 
“ sleeping sickness ” is quite prevalent among dentists, especially coun- 
try dentists, right in our own country. It’s possibly a little different 
type, but the symptoms are the same. The “ progressively increasing 
somnolence ” sounds quite natural and just about hits our cases. The 
victim of the disease gets more and more sleepy till the sleepiness really 
does become “continuous.” The “emaciation” in our cases refers 
to the man’s pocketbook and not to his person. There are certainly 
lots of dentists afflicted with this same “ sleeping sickness ” and some 
of them are in pretty bad shape. I am going to give a typical case and 
the treatment that led to recovery. 

Sam Jones graduated in my class at dental college and settled in a 
country town in Western New York. Sam was a bright young fellow, 
the best operator in the class, up in all his studies, popular with the 
students and professors and apparently had a bright future before him. 
He located in this country town intending to stay there only long 
enough to save money to establish himself in a city practice. 

He has been there ever since and I wondered why till I visited him 
about six months ago. I saw what the trouble was as soon as I stepped 
into his office. Sam was asleep, and from appearances had been asleep 
for several years. The air in the office wasn’t fit for anyone to breathe. 
It had an indescribable odor, something of a cross between a drug store 
and a morgue. The carpet was worn, shabby, and needed sweeping. 


The furniture was dilapidated and very dusty. The reading matter 


on the table consisted of magazines three or four months old, torn and 
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SLEEPING SICKNESS 


dirty at that, a Ladies’ Home Journal, six months old, a book of travels 
in Kamschatka, a baseball guide and a local newspaper. The pictures 
on the walls hung at all angles and were in themselves of a character 
to give one acute melancholia. 

The operating chair was positively dirty and the spittoon smelled 
to high heaven. The laboratory! Well, the only logical thing to do, 
would have to be done with a shovel and a garden hose. 

As to Sam, he looked just as a man would be supposed to look after 
a long, long sleep. He needed a hair-cut and shave, and his shoes 
shined. His hands were grimy, his linen soiled, his clothing wrinkled 
and baggy and smelling of stale tobacco smoke and horse stables. I 
knew at a glance what ailed Sam. It was “ sleeping sickness.” I had 
it once myself, not as bad an attack as Sam’s, but a touch of the same 
disease. I put Sam under a vigorous course of treatment at once. I 
gave him as sharp a tongue-lashing as one can well imagine. I hit out, 
right straight from the shoulder and the hits went home. Sam winced, 
but he stood up and took his medicine like a little man. He had a 
good practice and was making enough money to live well, but he had 
lost all ambition. I reckon some people would call it laziness and it 
certainly had some of the earmarks of laziness. Yet it was a love of 
ease and a disinclination to hustle. I stopped at Sam’s house that night 
and, just as soon as I could make a good opening in the. conversation, 
took Mrs. Sam into my confidence. At first her loyalty to her husband 
made her indignant when I suggested that Sam was a sleeper. It didn’t 
take long, however, to bring her to admitting that she had noticed 
his backsliding, was sorry to see it and was willing to help wake him. 
Well, we resolved ourselves into a committee of three and it was well 
along toward morning before the committee adjourned. The changes 
were all settled on and the program put on paper. _ 

Sam said he didn’t sleep any that night. He’d been sleeping so 
long he really didn’t need any more sleep, and the new ideas had 
sprouted and were growing so fast they kept him awake. He was late 
at the office in the morning but it was a new Sam who unlocked the 
door. He had on his Sunday suit, clean linen and collar, new tie, and 
his shoes had been shined. A hair-cut and a shave and some strenuous 
work on his hands and finger nails had made a different man of him, 
and a mighty good-looking man he was. . 

Sam took an approving look at himself in the office mirror and a 
very disapproving look about the office. He took in the dust, the dirt 
and the general shabbiness in one long comprehensive look. “Say, hon- 
est, Jerry, I never thought it was as bad as this. Hadn’t I better set 
fire to it?” He was wide awake all right. He put a sign on the office 


694 THE DENTAL DIGEST 


door, “closed for renovation.” The rusty old carpet went into the dis- 
cards, and a bright new one on the floor; the walls were cleaned and 
tinted ; a new chair was ordered by telegraph and came by express, and 
new pictures were hung on the walls. Everything was thoroughly 
renovated. The office had to be brought up to correspond with Sam’s 
improved personal appearance. When everything was complete the 
office looked all right from every point of view. The changes had cost 
money, but they were worth it. Sam’s bank account had suffered but 
Sam got the benefit. He was wide awake and very much alive. The 
first patients who came into the new office, looked about with surprise 
and satisfaction. ‘ How nice your office looks,” was the usual remark. 
Sam beamed on them and was as pleased at the new order of things 
as a boy with a new jackknife. 

Last week I went to see if the cure had been permanent. A won- 
derfully different Sam met me this time. Alert, bright-eyed, confident, 
he was a first rate example of a man who had “ come back.” There 
were no signs of a backsliding into his evil ways. He said, “I don’t 
understand how I allowed myself to get so careless. I suppose it came 
on me by degrees. But, never again! I am doing more work and 
making more money than ever before. And I am doing better work 
and giving better satisfaction to my patients. My heart is in my 
work.” 
Sam’s was a typical case of “sleeping sickness ” cured by an early 
application of common sense. How about you, my fellow country 
dentist? Just look about your office. Would you criticize it, if it was 
another dentist’s office? Is it neat, and clean, and attractive? Or is it 
dingy, dusty and unwholesome? How about your personal appearance ? 
Isn’t there room for improvement? You are not a farmer, you know, 
or a blacksmith, but a professional man. Just indulge in a little frank 
criticism of yourself and your surroundings. You were once ambitious. 
Are you so now? If not, something is wrong. You are either lazy or 
sleeping. In either case it’s high time you took some good strong medi- 
cine of the kind that cured Sam. 


HELPERS WANTED 


A subscriber has worked long in making out a chart by which den- 
tists may determine costs of operative and prosthetic work. I want 
20 busy dentists to try these out and report results. If you will help, 
write me. Eprror Dentat 

47 West 42d Street, New York City. , 


a 
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FIRST DISTRICT DENTAL SOCIETY OF LOGAN, UTAH * 


Axout three years ago the dentists of Logan, Utah, a small town of 
about 6500 inhabitants, met and organized the First District Dental 
Society. Prior to the time there were six practitioners of dentistry in 
a semi-ethical way and one advertising parlor. I will say that the den- 
tists were above the average in ability, had no unity of fees, two were 
exhibiting crown and bridge pieces, gold crowns, extracted teeth, plates 
etc., in display cases, and two were advertising low fee bills in the local: 


Orr ror Trout FisHine on A HALF-HOLIDAY 


papers and advertising mediums. There was a general feeling against 
the advertising office but no special friendship between the other den- 
tists, and in one or two cases, some slight antagonism. New patients 
presenting were rendered services without any special effort being made 
to ascertain if they were still indebted for previous dental service or 
uncompleted operations by local dentists, and, while criticism and fault- 
finding with previous work by their former dentist was not welcomed 
with open arms, and flaws pointed out to receptive ears still, one’s fellow 
practitioners were not given the protection one would have wisi given 
to himself had the situation been reversed. 

To-day there are nine dentists in Logan, all members of our local 


* The Society—through its secretary—will be glad to communicate with any 
dentists interested along this line. 
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and state societies and all are conducting a strictly ethical and business 
practice. The advertiser has sought pastures new and greener, and his 
parlors(?) are occupied by one of our society members. All of the 
beautiful display cases, which contained beautifully articulated and 
movable jaws, have been removed (I often look at mine, at rest in the 
coal shed), no fee bill is advertised in the local papers, a feeling of the 
strongest friendship has been firmly established among the members 
of our local society, petty misunderstandings adjusted, a minimum fee 


Soms oF THE MEMBERS OF THE First District DENTAL Soerery on THE Duck RESERVE OF ONE OF 
THE MEMBERS ON ONE OF THE WEDNESDAY HALF-HOLIDAYS 


bill established and when patients of other dentists present, the first step 
is to ascertain if the patient has filled all obligations to his or her former 
dentist. If the work is to rectify some operation by the patient’s 
former dentist, a strong effort is made to induce the patient to return 
to him for adjustment of the trouble. Any person who has not paid for 
former dental service is unable to secure same from any dentist in town 
until the obligation has been discharged or arranged for (a fact which 
is known by the public and makes collections easy). 

A Wednesday half-holiday has been set aside and is observed the 
year round. On this day a hunting trip or fishing trip is usually par- 
ticipated in by the members of our society. Monthly meetings of a 
semi-formal nature are held in members’ homes, where new ideas and 
methods are introduced and discussed, followed by a dinner. 
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Fees have been increased about one-third the operative efficiency of 
the dentist’s advance and, while the fee bill is not ideal in a great many 
respects, it is a step in the right direction and promises much for the 
future. Every member has implicit faith that the spirit of the bill is 
being lived up to and cannot be influenced by what is said by prospective 
patients and shoppers to the contrary, in hopes of securing a lower fee. 

The fact that we are working in unity and harmony is recognized 
by the public, and our paths are certainly smoother than in the old 
days. 


Gasoutne Boat anp Two oF THE MEMBERS OF THE First District DenTaL SOCIETY ENJOYING A 
Hat¥F-nouipay. THE ENTIRE SocieTy FREQUENTLY ENJOY MANY A HOLIDAY IN THIS WAY. 


FEE BILL, 
FIRST DISTRICT DENTAL SOCIETY, 1911. 
CLEANING AND TREATMENTS. 


Cleaning teeth, pyorrhea and other treatments, per hour.......... $3.00 to $5.00 
ROOT CANAL WORK. 
Treating and Filling Roots, incisors and cuspids................. 2.50 to 10.00 
FILLINGS. 
Gold (none less than $3.00) per hour ..............ecceeeeeeees 3.50 to 5.00 
Cement or Gutta Percha ........... are 1.00 to 2.50 
‘¢ temporary teeth (none less than 50c.) perhr. 3.50 to 5.00 
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INLAYS 
PLATE WORK 
repair $2.50, 50c. for each additional tooth or break, 
CROWNS. 


For plates, 50c. per tooth, half of which to be applied on plates 
when made. 
No extracting operation under Chloroform or Ether, exclusive of 
charge for anesthetic, less than ...... 
Chloroform or Ether extra (Physician’s Fee).................... 


EXAMINATIONS. 


With local anesthetic, one treatment .:..../........... Ore: 

Examination Fee may be omitted ia case of shia patients, or 
when other service is rendered. 

Engagements broken without due notice .............+++sseeee 


$5.00 to $25.00 
5.00 to 25.00 
3.00 to 10.00 


15.00 to 25.00 
25.00 to 50.00 
7.00 to 10.00 


10.00 to 12.00 
5.C9 to 10.00 
10.00 to 15.00 
7.50 to 15.00 
7.50 to 15.00 


7.50 to 15.00 


1.00 to 3.00 


Get together, boys! You don’t know what fine fellows your brother 
practitioners are until you have smoked them into the open. 


Sincerely yours, 


H. P. Emets, Secretary, 
First District Dental Society. 


3.00 
BRIDGE WORK. 
EXTRACTIONS. 
1.00 to 5.00 
.50 to 5.00 
5.00 
2.50 
1.50 
1.50 
1.00 
3.00 
1.00 
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WORKING IN A SMALL TOWN 
Br F. F. 


In going to a small town, take a room of your own. If necessary, 
you can probably rent a dental chair of your dealer to help equip it. 
Don’t join any cliques. Be alike to all. Never comment about any- 
body: that is ruinous in a small place.—EprTor. 


THERE are lots of small towns with a population of from a thou- 
sand to five hundred that have no dentist. A very limited number of 
the people living in these places visit the dentists in larger towns and 
give their teeth proper attention, but the majority either have little 
work done by the dentists in the larger places, or else have the local 
physician to “ pull ” their aching teeth. 

Now, there are a great many dentists in these larger towns who 
haven’t enough work to keep them busy. There is a splendid oppor- 
tunity to greatly increase one’s business by visiting one or two of these 
near-by small towns once a week. By doing good work, treating all 
with care and courtesy, conducting oneself in a reasonably dignified 
manner and always being on hand at the time the people expect you, 
success will surely come. 

In the small town a stranger attracts attention and excites comment 
very quickly. Your first appearance often proclaims your success or 
failure. By visiting the local physician, calling upon the various busi- 
ness men and making purchases of such articles as you need, an ac- 
quaintance will be established with the best element in the town, and 
if you have made a good impression you will soon find yourself known 
all over the town as the “ new dentist.” It’s a good plan to go to the 
barber shop in these small towns. Barbers are always inquisitive, and 
will ask lots of questions. The barber shop is headquarters for gossip 
among men in the small town, and you'll get more advertising out of a 
visit there than a write-up in the local paper (if there is one) will. 
give you. 

It is a splendid accomplishment to be able to remember names. 
You will be introduced to people from time to time, and they will ex- 
pect you to remember them upon subsequent visits. If you don’t, they 
will feel offended. But if you can call them by their names they will 
feel flattered and pleased, and will be anxious to talk to you. 

After a few visits the people will begin to come in and you will 
find that you can induce many to go to your office in the larger town. 
By explaining the advantage of working in your office where you have 
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every facility, you can make many appointments that will help to fill 


up your idle hours. 
One day each week spent in one of these towns will afford a certain 


change from the routine office work that really amounts to recreation 
and pleasure as well as an increase in practice. 


A SATISFACTORY BILLHEAD 


Editor Dentat Driexst: 
I herewith submit a form for a billhead that has enabled me to col- 


lect a large per cent. of accounts that might have been lost by the usual 
loose method of handling delinquents. 

The billhead is used in the usual rendering of accounts. The 
words, “ The above statement is correct,” is put on with a rubber stamp 


B—., Mo. 191 


To W. E. S., Dentist 


No services rendered subject to trial or approval. 
Every effort is made to give satisfaction. 


TERMS CASH 


THE ABOVE STATEMENT IS) CORRE|CT 


as the case demands. To those who have made no arrangements for 
credit, forgotten their purses, “did not know the work would be fin- 
ished to-day,” “ will pay next week,” and the multitude of other ex- 
cuses with which we are familiar, when we expected immediate pay- 
ment, use the stamp and require them to sign the statement. 
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This will give an advantage in law in case it is desired to prosecute 
for securing your services under false pretenses or to bring a civil 
suit to recover the amount. If in any case it is desirable to extend 
credit, have a specific understanding as to when payment may be ex- 
pected, erase cash and insert the time. The irresponsible person who 
expects to get something for nothing may usually be brought to time 
when he understands the full import of his signature to a statement 
similar to the above. The responsible person who tries to evade pay- 
ment, claiming the work was not satisfactory, will hardly contest your 
claim in the courts. On the completion of any work, if payment is not 
received, it is nothing more than business to have the patient, parent 
or guardian subscribe to the conditions and correctness of the bill. A 
banker never loans money, no matter how small the amount, without 
getting the borrower’s signature to a carefully worded statement. 

What is the difference between money due a banker and money due 
a dentist ? W. E. 8. 


THE OFFICE GIRL 


By G. H. Smiru, D.D.S., Cuarterot, Pa. 


Mucu has been written and lectured upon various subjects pertain- 
ing to the building up and conducting a dental practice. Still, one of 
the largest assets; both to the operator and office in general has not been 
discussed to any extent, if at all; namely, the office girl. 

. Some choose to call her the assistant, others their secretary and if 
she can operate a typewriter at all, you may hear her addressed as the 
stenographer. The writer chooses to give her the title of “ office girl,” 
for various reasons which will subsequently be explained. 

To have called upon the dentist of yesterday, before the days of the 
office girl, to arrange for an appointment or to keep an engagement 
previously made, one would have met with conditions very different 
from those of to-day. On entering the reception room, providing the 
dentist was engaged, one would have sat down not knowing how soon 
he could be seen, oftentimes not knowing whether the dentist was in the 
operating room or not. Many times the operation would have been such 
that it would be impossible to leave the chair to attend to the patient 
who had been heard entering the outer room. If one called, say in the 
forenoon, the chances are that everything would be neat and in place 
because the operator had made some pretense to “clean up,” on his 
arrival a few minutes before office hours, after leaving a hurried break- 
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fast. Again, if the caller happened to be the first of the day, the opera- 
ting room would not have had a presentable appearance. What are the 
conditions? The magazines are scattered around, the morning paper 
with the sporting section here and the topics of the day and editorials 
in another place; mayhap even the butt of a cigar on the window sill. 
Why? Because a man is a poor housekeeper and his time is taken up 
with his patients. On entering the operating room the remains of the 
last operation are visible, instruments are gathered in a pile on one 
corner of the bracket, or wherever they were most handily placed. Chair 
not tidy, soiled linen scattered around, unopened mail lying on the 
cabinet. 

To-day a change has taken place, the reception room is always clean, 
periodicals in place, chairs dusted. The patient is met by a young lady 
neatly dressed, who can inform him when his wants may be attended to. 
If the one they are seeking happens to be out of the office they are in- 
formed and encouraged to wait a few minutes. Instruments are ster- 
ilized, windows clean and a tone of cleanliness is supreme. Even old 
furnishings are kept polished and have a presentable appearance. This 
is because the office girl is following every patient from the time 
she turns the first key in the morning until the wheels of industry for 
the day have stopped. 

These comparisons can be seen every day; all one need do is to 
eall upon a practitioner who was practising while you were a freshman 
at your Alma Mater, provided he has no office girl. Then walk into a 
dental office of the present day, and if you, my colleague, were seeking 
professional services, I am sure it would be where the office girl was in 
evidence. 

DUTIES 


In speaking of the duties of said office girl it is difficult to enumer- 
ate them on account of different localities and different practitioners. 
However, a few of the more essential ones will be illustrated. She 
should be a good housekeeper above all things; this does not necessarily 
mean sweeping, dusting, etce.; but the value of cleanliness and steriliza- 
tion must be impressed upon her. She should have an education suffi- 
cient to enable her to use good English and use it correctly, to be versed 
in the common branches of spelling, arithmetic, writing, etce., as she 
should be worked into the bookkeeping of the office. She should not be 
abrupt in addressing the patients; especially is this true, at the tele- 
phone and her first encounter with a new patient. At the chair she 
should be first aid, particularly to the lady patrons. Teach her the 
proper names of instruments and their places. In the administration 
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of anesthetics she must never flinch because a third party is required by 
many state laws. Not only that, but there above all other times, the 
operator should have assistance at his demand. Teach her the use of the 
hypodermic syringe and show her how to use it, and she should also be 
taught the evil results which may ensue from too large a hypodermic. 
Drill her upon the antidotes for the different drugs you are using. If, 
in the laboratory, you need assistance, she can soon be taught to polish 
different pieces of work. Last, but far from least, point out to her that 
insubordination will never be tolerated. 


CHOOSING 


In choosing the office girl one might say, select one to fit the above 
requirements. This would be a hard matter to do. The breaking-in 
period requires patience and often a good girl, who is a little cautious 
and perhaps slow in learning, is condemned too hastily. On the other 
hand, she must do more than fill the requirements already mentioned. 
Nothing has been said about her character and social standing which 
must be taken into consideration. All practitioners should put forth 
every effort to draw their patronage from the best element that the 
community affords. This, as you all know, takes time and proper in- 
troduction. Now, once more the office girl comes into play, for by em- 
ploying her from this class of people, her influence cannot help but be 
toward your welfare. For example: while I was a senior in college, 
one of my fraternity brothers said, while he was making us a visit, 
“ My office girl is worth a thousand dollars a year to me.” Why? Be- 
cause through her influence he was enabled to give his professional serv- 
ices to those, who in return brought him the above-mentioned receipts. 
From this you can see that she must be your “ booster,” if the term will 
be tolerated. 

In choosing the girl you are going to place in charge be careful that 
you choose one who is trustworthy. This does not only pertain to the 
office, but out of the office as well. Never should she be allowed to re- 
veal to her friends or others anything that has come under her observa- 
tion while on duty. 

The writer’s opinion that she should be called the office girl is on ac- 
count of the following reasons. The term “ office girl,” covers a broad 
field and there is not a duty that comes under her jurisdiction that 
this title does not cover. Now, on the other hand; say that one thinks 
the term assistant more appropriate; it will not be long before she 
will shirk all duties except those of assisting you at the chair or other- 
wise, Term her the stenographer and stenographic work will be her 
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choice. Introduce her as the secretary and clerical duties will come 
first. These are the reasons that, in my mind, the “ office girl” is far 
more useful. 

In conclusion, let me say I hope the subject has been presented in a 
simple, concise manner, so one will understand that to do without the 
office girl is certainly false economy. 


VACATION PICTURES WANTED 


Physical health is an important part of a dentist’s capital. The 
better health he has, the better dentist he ought to be. 

Every summer Tur Dentat Digest publishes a Vacation Number. 
Next summer it wants illustrations from dentists’ vacations. 

If you have pictures from your vacation past, which you are willing 
to have published, send them to me, with a little story of what you 
did, what it cost, and how you enjoyed it. No names will be pub- 
lished without permission. 

Work of this kind must be done long ahead of publication dates. 
Send the pictures before you forget. 

Epitor Dentaz Dicest, 
47 West 42d Street, New York City. 


A CHRISTMAS PETITION 


’Tis Christmas time! Though we regret 
Its many forced expenses, 

We pretend to like the gifts we get, 
And our friends make like pretenses. 


Both, for ourselves, be this our plea, 
‘And those who recompense us— 
Forgive us our Christmases as we 
Forgive those who Christmas against us! 
—Carotyn WE tts, in Harper’s Magazine for December. 
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THE UPS AND DOWNS OF A DENTAL PRACTICE 


Editor Dentat Dicest: 

I am enclosing a little stunt of mine I have named the ups and 
| downs of a dental practice. The idea is an old one, but its applica- 
tion to a dental practice is unique as far as my limited information is 
concerned. I wish others would make out such a diagram for com- 
{ parison. It would do a great deal of good if they would be published, 
even though only the location and number of years of practice were 
given along with it. 
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| I am in a German town of about 700—175 miles west of Chicago. 
| It is what is called a country practice. These are my first years out 
of school. Each horizontal line represents $10.00 in work completed 
between the vertical lines which represent a given week in a month. 
The horizontal lines represent the average for that year. The average 
for the three years is the same as the average for the second year. 

I commenced my practice in May. 

Trusting this will-please you and be a benefit to others also, I am, 

Yours truly, 
F. A. N., Iowa. 
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EXPERIENCES 


Editor Dentat Diexst: 

In answer to a letter by N. C. C., in regard to the graduated Den- 
tal Assistant, I wish to join with him in getting such a movement started 
and feel that if we would only push this movement we would soon have 
enough of these institutions scattered over the country to supply us all 
with good competent assistants. 

I noticed in his letter he said he knew of no such institution to be 
found anywhere; however, I wish to inform him that to my knowledge 
there is only one, which is located in connection with the Southeastern 
Dental College, at Atlanta, Ga. 

From the above you might infer that I was a graduate of one of the 
Atlanta colleges, but such is not the case. 

I simply thought N. C. C. might be interested in knowing that one 
such institution was in existence. 

I hope he will write this institution and encourage them in their 
work. W. 8S. M. “Aza.” 


Editor Dentat Digest: 

On page 384 of the Dicesr I advised R. D. to throw his casting 
outfit into the junk pile and quit trying to get his patients to wear cast 
metal dentures. [I still think he should do so. On page 585 H. D. M. 
says that I so completely punctured this piece of work that he felt 
called upon to defend it. He says he has been practising dentistry 
nearly four years. He knows more now than he will know ten years 
hence. Dr. L. P. Haskell told me what his experience had been while 
trying to wear Watts metal plate several years ago and I then resolved 
to never make one. He told it not long ago in one of the journals, and 
H. D. M. should look it up and read it. There comes a time in the 
life of any one wearing any kind of denture when the alveolar process 
seems to take on rapid absorption which steadily proceeds until only the 
maxilla remains. The palate remains as before the absorption began. 
The patient continues to wear the denture with the result that it usually 
cracks from the front toward the back because all the force of mastica- 
tion bears upon the palatine part of the plate. This may take place 
within a year or two or may not occur for several years. The denture 
does not fit; the loose places act as a vacuum to suck at the soft tissues 
and causes Rubber Sore Mouth. Now, such was the condition of the 
mouth of H. D. M.’s patient. He removed the dentures and then 
treated the gums until they were in a normal condition before he made 
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the metal dentures, and of course they would fit as well as a metal 
denture would. Now, I suggest that if H. D. M. really wishes to 
know whether a metal denture is more comfortable than one made of 
rubber, and does not desire to use the metal denture as a graft, that he 
should make a full rubber one for the same patient and have her wear 
them on alternate days or weeks with the metal dentures. Have her 
eat some ice cream, and drink ice water; drink hot soup or anything 
hot while wearing each kind of denture, and if she still declares the 
metal dentures to be the most comfortable, then I say metal dentures 
for her. I will admit the profession knows the pro of the cast metal 
dentures, the pro meaning a larger fee for making it; but when one has 
the experience that I had, the con will soon become confounded with a 
forceable damn added to emphasize one’s opinion of the cast metal den- 
ture. My opinion of the cast metal denture is that it serves the purpose 
of the dentist who wishes to graft. On page 566 of the Diexsr I have 
said that I don’t believe some things that have been considered 
gospel truths ever since I began the practice of dentistry. I have seen 
a great many fakes in dentistry in the last twenty-five years, but none 
of them in my judgment equals the fake of the cast metal denture. 
Yours truly, L. W. 


Editor Duntat Dieust: 

Have just opened the October number, and on the second page find 
the letter from “ Missouri.” Truly this man has signed himself cor- 
rectly, as he sure needs to be shown. 

For the past three years I have been waging a campaign among the 
dentists of this city for better fees together with better dentistry, and 
your articles have helped more than anything I can imagine. Brother 
Bill is indispensable, and if dispensed with I, too, shall discontinue my 
subscription. 

I, fortunately, do not need Brother Bill, as I am in his class myself, 
but there are so many helpless ones who do need him, and among whom 
I have been working for so long, that I am not now willing to give up 
his valuable help. a 

The man signing himself “ Missouri” will die a pauper, or else he 
is an awful liar. If what he says is true, I’ll wager a month’s income 
that his family are almost, if not quite, in need of the necessities of 
this world. 

Can a man doubt for a moment that we are indebted to Dr. Tag- 
gart to such an extent that we can never fully repay him, even if he 
does win his suit? Can a man question the great good that has come 
to both the dentist and suffering humanity from the greatest dental in- 
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vention of the age, given us by that wizard of the profession, Dr. Tag- 
gart? If “ Missouri” does not think he is benefited by both Dr. 
Taggart and Brother Bill, then “ Missouri” is not the man who could 
ever perform a dental operation for me or mine. 

T’ll bet he has a dark, dingy office, dirty linen, unkempt appear- 
ance, and is in all,an undesirable type of a professional man. Certainly 
not one who will be a help to us in our great battle to lift the profes- 
sion up to that level we so much desire, and where it is rapidly climb- 
ing, thanks to men like Dr. Taggart and Brother Bill, “ Missouri ” 
notwithstanding. Yours truly, 


BLUE POINTS 
By Heman Anperson, D.D.S., Perro Ampoy, N. J. 


Learn to laugh and develop the laughing muscles. It will save 
you from indigestion or cure it, if you have it. 


Preach laughing. It requires good teeth to be a good laugher. 


“ What are you treating me for, doctor?” 

“Loss of memory—you have owed me a bill of $25 for over two 
years. 

Life is a joke to the girl with good teeth. 


A dentist need not be blue and melancholy just because he is 
always looking down in the mouth. 


A dentist need not be a society man to meet “swell” people. 


Onions are good for the nerves—but what is good for the onions ? 


Few dentists are color blind when money is concerned. 


Save your pennies—the dollars will take care of your heirs. 


Few dentists get bald-headed from their wives patting them on 
the head. 

Trained office girl—One who seems to be trained to get mad every 
time you ask her to do anything for you. 


Push is a good thing to have, but don’t waste any of it on saloon 
doors. 


My pear Jim: 

I’ve just received your letter saying you feel that dentists are en- 
titled to higher fees than they usually receive because of the noble 
character of their services to humanity. You say a lot of other things 
of that sort which I’m sure you got at some meeting where the shrewdest 
business man in the lot, if he were seen in his proper colors, talks elo- 
quently of the nobility of our profession, of our worth to the com- 
munity, ete., etc., to the bitter end. 

Now you are usually too level-headed to be taken in by talk of that 
sort, and you and I are too old friends to discuss our profession on any 
basis of humbuggery, so let’s strip this much-discussed subject of some 
of the false drapery it wears in print, and look at it just as it is. 

There is no question about the possible value of our services to any 
community. We might make contributions to the community welfare 
which no other profession can excel. But the plain facts of the matter 
are that we do not. We haven’t done one-tenth as much for the com- 
munity as the physicians and journalists. Now don’t get confused. I 
don’t mean that we couldn’t; I mean that in actual accomplishment we 
haven’t. Filling a man’s teeth and getting the money therefor is not 
community service in the sense I mean. 

Now let’s be both frank and honest about ourselves and dentistry. 
I took up the practice of dentistry because it looked to me like a good 
chance to make money. I had worked a little for a dentist and seen 
him get $3.00 for hammering twenty cents’ worth of gold into a tooth. 
It looked to me like easy money. And the chances are that you entered 
upon it for a very similar reason. 

In the course of some years of practice I’ve met thousands of 
dentists. Some I have come to know well. In all those thousands of 
dentists I cannot recall one who was rich when he entered practice. I 
have never met one who had an assured income big enough to support 
him, and who was serving his community by deliberately doing good 
dentistry at cost prices. I’ve met some who were well-to-do when they 
entered practice. And I have never seen such keen money-getters in the 
profession as these are. Why, I know one of them who regularly gets 
$7.00 for an amalgam filling that I was once mighty glad to get $1.50 
for. That isn’t serving the community. It’s serving himself. And it 
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would be serving himself if his regular fee was only fifty cents, based on 
the expectation of making a living thereby. 

Let us dispose of this “ nobility of service ” business before we take 
a look at the economic side of the matter. When you do something in 
order that profit may return to your pocket, you are serving yourself. 
When you do something for another, at your own expense or loss, with 


an 
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“T had worked a little for a dentist.” 


no thought or chance for a returning profit, you are serving the com- 
munity. Don’t be humbug enough to try to hide the issue under a fog 
of words. Stand honestly on your own proper footing, because, as I 
hope to show you, it is a good, honest footing, and as noble as any other. 

There is another form of “ poetry-of-operation ” talk that I should 
like to knock in the head. It is that our particular form of service is 
peculiarly noble. Most professional men seem to get the notion that 
the form of service rendered by what we call “ the professions ”—law, 


BROTHER BILL’S LETTERS aL 


medicine, theology—is nobler or more necessary than other forms of 
necessary service. There is nothing in it. The doctor may pull us 
back from the edge of the grave, but a careless switchman may hurry 
us into another grave without the doctor’s aid. The lawyer may save 
us from buying real estate with a faulty title, but a dishonest con- 
tractor may so cheat us in the construction of the building that it ruins 
us to keep the place in repair. The minister may point out the way to 
salvation, and a careless drug clerk or a soulless cold storage warehouse 
put us in need of that salvation in short order. 

The fact is that one form of service is just as “ noble” as another, 
so long as it is well done. And our sole patent of “ nobility ” is to do 
well the task which falls to us. There is no nobler pursuit than to 
serve well in our own little place. 

With this out of the way, let us look at the matter from a plain, 
common-sense viewpoint. Take your own case, for instance. You 
have been in practice several years. You have a home, a wife and two 
children. You have also an office to maintain. You must earn the 
money for the expenses which all these entail. This brings you face to 
face with the business side of dentistry. 

Get it firmly in mind that while the professional and business sides 
of dentistry work hand in hand, they are quite different in essential 
particulars.- The professional side is occupied solely with the ways and 
means of maintaining or restoring the functioning power of the mouth. 
The business side of dentistry is concerned with earning your living 
for as long as you live. That means getting enough patients, doing the 
best in your power for each of them and right here, let me say that the 
more remunerative the fees are, within the bounds of reason and jus- 
tice, the better they suit me. 

The responsibility of getting a living for my loved ones was clearly 
illustrated by an incident which happened early in my practice. At 
that time Labor Unions were much in the limelight. They ordered 
strikes with reason and without. Among my patrons of those days was a 
big Irishman, a hod carrier, who had married an Irish woman, also of 
great size, and as I had reason to know, of great strength. Mrs. Mahey 
stood in no fear of her lord at all. And she had no hesitation in as- 
serting what she believed to be her rights. Mahey’s union ordered a 
strike, and he, glad of an excuse to loaf a while, reached home in the 
middle of the morning with the intention of putting on his best clothes, 
getting a few drinks and having a good time generally. As near as I 
could gather, the conversation ran something like this: 

Mrs. M.—What are yez doin’ home at this hour ? 

M.—The Union’s order a sthrike an’ I’m out. 
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Mrs. M.—So ye jined the Union, did ye? 
M.—Yes, me and twenty others, three months ago. 
Mrs. M.—Did all the min join? And are they all out? 
M.—No; the others didn’t jine. They’re still at work. 
Mrs. M.—Who pays your wages while you’re out ? 
M.—No one. 
Mrs. M. (taking a belligerent attitude in front of her lord and 
master )—Now, Mahey, see here, it’s all very fine for yez to jine the ] 


“*Mrs. Mahey stood in no fear of her lord and master.” 


Union, and to quit work when that little dude of a walking delegate 
says so, an’ to dress up and go downtown and get drunk. But tin years 
agone ye jined another union. The priest signed ye to it. I’m one 
proof and there’s half a dozen others playing out in the back yard. 
And me an’ them’s got to be fed and housed and clothed. And yez are 
going to earn the money to do it, not ‘by minding that delegate, but by 
carrying hods of bricks whenever yez can get bricks to carry. Now 
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yez put that old hat back on yer head and git yerself back to the 
building and carry bricks as long as there’s a mason to carry them to. 
If ye don’t, I’ll use this poker in such way that ye’ll not spend any of 
your time on the street while the sthrike lasts. And you tell that 
walking delegate that your union with me comes first, that I’m its 
walking delegate, secretary, treasurer and gineral trouble maker, and 
that if he makes so much as one word of trouble, I’ll beat in that hollow 
place where his brains ought to be, so that honest folks will know him 
for what he is.” Mahey went. 

I got all this from Mahey on one of his visits to the office. At first 
I laughed at it, but as I thought it over later it took another form. For 
I had entered into a similar union. And while Mrs. Bill was not of 
the kind to drive me to work with a poker, I knew that I was ful- 
filling my part of the contract rather poorly. That’s what gives me 
courage to write you what I am going to, for to some it will be rank 
heresy. 

So long as you’re faithful to the professional standards of service, 
your main business in life is to make a living, and just as good a living 
as you can for all the years you are alive. There are certain business 
essentials which may be passed without discussion. You’ve got to do 
good work to stay in practice. You need a good equipment. You 
must know what it costs to conduct your practice so that you may know 
whether a given fee represents a profit or a loss. You’ve got to take 
all the discounts in buying as the first phase of profit taking. 

When you have all these things straightened out, you’re just simply 
a salesman in the community. You sell services rather than merchan- 
dise. They are to be good services, and they are to be well sold. And 
from my point of view the better the character of service you can sell 
and the better price you can get for it, the better off you are. If you 
sell sloppy amalgam fillings for fifty cents each, you’re a pretty near 
failure both professionally and as a business man. You are offering 
poor quality of service at a cut-throat price, because no living man can 
put in a really good approximal amalgam filling for fifty cents without 
cutting the throat of the profits. But if you can educate that patient or 
another into letting you restore the function of mastication and the 
condition of oral health, you’ve tackled a full-sized man’s task. And if 
you can educate that patient to pay $3.00 or $5.00 or $15.00 per hour 
for that work, you’ve done justice to yourself, if you know that those 
figures represent an actual profit of reasonable size. And I will go 
further and say that the greater the profit the better I, for one, like it. 
I’ve lived in Poverty Row. I know all its houses, the ones marked 
“ Hunger” and “Cold” and “ Sickness,” and none of them are fur- 
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nished or heated or lighted to suit me. Down at the end of the street 
there’s a house I hope I may never know. It’s marked “ Poorhouse.” 
I’ve seen some of our profession enter it and some of them buried from 
it. Bright fellows they were, too, but they didn’t have business sense 
enough to stand prosperity. 

This letter is already too long. But let me drive home once more 
its main point. You took up dentistry to make money. You have in- 
curred the responsibilities of life which demand that you make that 
money. You must get it from your practice if you get it at all. And 
if you get it from your practice, it’s got to be the sum of the known 
profit in your fees. Therefore you’ve got first of all to learn what it 
costs you to practice, you must set your fees well above that mark and 
you must refuse to work for less. 

I know what you’re thinking—what about old patients of limited 
means, the general poor, etc. Well, I’ll write you about them later. 
But in the meantime don’t let some fellow who habitually gets big fees 
(for I never heard any one else talk as they do) fool you into neglecting 
to pay the closest attention to the business side of your practice. And 
don’t let him scare you out of getting good fees and making just as 
much money out of your practice as you honorably can. 

Remember that union with Mrs. Jim and what it means. 


ANSWER TO “R. B.” 


Editor Dentat Dicest: 

In the October number of Tux Dewar Digest on page 586 R. B. 
asks about aluminum plates. Here is my reply: 

Make aluminum plates instead of rubber every time. 

1. They fit better, don’t hurt a bit, are smooth as glass, non-break- 
able and everlasting. 

2. You can get a “taste” with aluminum—a flavor from coffee, 
pickles, sweets and some things that you cannot with rubber. 

3. You even get just double the price you can for rubber (sounds 
good, don’t it?) at no more cost to you. B. C. J. 


HINTS 


[This department is in charge of Dr. 
V. C. Smedley, 604 California Bldg., 
Denver, Colo. To avoid unnecessary de- 
lay, Hints, Questions and Answers should 
be sent direct to him. ]* 


Soxper 1n Piace.—To keep solder in place add a little gum 
arabic to your flux, and rub: with the borax and water on the slab.— 
R. H. Dantets, Peoria, Dental Review. 


To Prevent Vutcanizer From Leaxine.—If you have trouble 
with your vuleanizer leaking replace washer with one cut from a piece 
of sheet lead and you have the best ever.—V. C. S. 


To Remove Broxen Broacu rrom Canat.—Wrap a few shreds 
of cotton on a barbed broach and twist in the canal. The cotton will 
entangle the broken piece which can very often be easily removed.—J. 
Freperick Lane, D.D.S., Woopvitte, Onto. 


A Very Rapip anp Very Accurate Intay Mrtruop, WiTHouT 
Castine.—For this purpose Dr. Weston A. Price, Cleveland, uses 
erystal platinized gold instead of wax and melting pure gold into the 
same. Pure gold fiber is platinized by pouring over it first platinum 
chloride, then ammonium chloride and burning out moisture with al- 


cohol.—At the National Meeting, Cleveland. 


Gutra-Percua Contra-Inpicatep as A FounpDATION FoR AMAL- 
cam Fiiiines.—Gutta-percha is a poor foundation for an amalgam {fill- 
ing. The gutta-percha forming a root-filling should be covered with 
. oxychlorid and oxyphosphate-—Dominion Dental Journal (from 
Western Dental Journal.) 


To Remove Mopets rrom ArticuLator.—To remove the plaster 
model from the articulator bow, put some HCl or H2S04 on the model 
where the bow is imbedded ; this will soften the plaster around the bow 


* In order to make this Department as live, entertaining and helpful as possible, 
questions and answers, as well as hints of a practical nature, are solicited. 


716 THE DENTAL DIGEST 


and allow the model to be removed without breaking.—Micnar. H. 
Drratsovyan, Crry, Oxra., Dental Review. 


A Hetr 1 Pracine Intays.—In those cases where a gold inlay 
does not quite go to place and the trouble cannot be located on the 
cavity: surface of inlay, dry cavity thoroughly and after forcing inlay 
to place remove and carefully examine the cavity. The inlay will often 
have left a mark on the dentine, which shows where the trouble is.— 


E. 8S. Brest, D.D.S., Dental Review. 


Corxs as Pumice Carriers.—A small hole is made in a cork,which 
is mounted on the center of a lathe, revolved, and given any desired 
shape with a vulcanite file. Owing to their porosity, corks are prefer- 
able to felt cones as pumice carriers, and give excellent results in pol- 
ishing.—Zahnaeratliche Rundschau.—Western Dental Journal. 


To Avorp Soreness.—After removing the pulp, saturate a piece of 
cotton with oil of cloves, and with a hot-air syringe held close to the 
cotton evaporate the oil of cloves, some of which will penetrate the 
tubules and apical foramen and will give a sense of comfort to the pa- 
tient and largely obviate the chances of after-soreness.—J. B. PHErrin 


in Dental Review. 


Finat Poxrisu.—In giving the final polish te rubber plates, I find 
that a polishing wheel made of about twenty-five thicknesses of un- 
bleached muslin gives a better finish than chamois skin or a soft brush 
wheel. The edges of the circles of cloth become frayed and do not 
scratch. I can get a finer polish with this kind of polishing wheel than 
with anything else I know of—A. C. Wrtiman in Dental Review 
(from Western Dental Journal.) 


To Remove Gum Sections, Pin TreretH, anp DiatTorics FROM 
Voutcanite Wirnout tHe or Heat.—A small quantity of carbon 
disulphide, sufficient to cover the denture, is placed in a basin, and the 
denture is allowed to soak in it for six hours or more. The most deli- 
cate gum section or teeth will be found to come off easily and cleanly 
without injury to the joints or pins. With the use of a sharp point the 
vulcanite can be removed from diatorics. 

Carbon disulphide is volatile and highly inflammable, therefore, in 
removing the teeth from the denture, the basin must not be allowed to 
stand near a fire or a gas-jet. While soaking the denture it is advisable 
to keep the basin covered in a fume closet, as carbon disulphide has a 
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rather disagreeable characteristic odor, resembling that of Gorgonzola 
cheese.—Grorcre C. Nicnorson, M.A.C.D., AUSTRALIA, 
The Dental Cosmos. 


TREATMENT oF AtveoLaR Fistuta, Esprectatty ExTERNAL 
Fistutz.—The vast majority of alveolar fistule are the result of in- 
fected root canals, which, when made aseptic and filled, will permit 
healthy granulations to repair the damage. The injection of carbolic 
acid in cases of tardy repair is generally followed by happy results. 
When fistule present on the face they are most disconcerting, espe- 
cially if we have had the patient under treatment before the abscess pre- 
sented in this position. Such a fistula will not heal until the cause is 
removed, and will continue to infect and destroy the re-formed granu- 
lation tissue. Until this focus of infection be obliterated by proper 
treatment, there will be a fistula which defies all attempts at treatment, 
save that of root-canal sterilization and filling, when the unmolested 
granulation cells will soon obliterate the fistula. 

When such a fistula has been of long standing, there is a disfigure- 
ment which may well claim our earnest attention from a cosmetic stand- 
point. By dissecting out the fibrous tract and bringing the fresh edges 
of the wound into proximity with each other by means of approxima- 
tion and retention sutures, the effacement of the disfiguring scar can 
generally be accomplished to the satisfaction of the patient and opera- 
tor. With very old scars which have much fibrous tissue we can hope 
only to ameliorate this condition, and in any case, it is to be remem- 
‘bered that there will remain evidences of some scar tissue, which will 
result from the artificial wound.—D. M. Granam, Dominion Dental 
Journal.—Dental Cosmos. 


Question.—I find quite frequently in mouths requiring plates that 
instead of an excessive absorption there is an actual hypertrophy of the 
alveolus where teeth have been lost; so much so at times as to bring 
ridges posteriorly nearly or quite into contact when anterior relation 
is normal. 

What is the reason for this condition? How may plates be best 
placed in such mouths ? 

’ Any information or opinions helpful in this matter will be greatly 
appreciated.—V. C. S. 
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By J. N. Crousr, D.D.S., Cutcaco, Int. 


I come before you to discuss some very important questions rela- 
tive to patents and patent litigation of the dental profession. A 
discussion along this line seems necessary at this time, because there 
are so many erroneous ideas in the minds of dentists on this subject. 
My past experience, I feel, places me in a position to speak with some 
degree of authority. 

Among the questions which I wish freely discussed to-night, are the 
following: 

What is a process patent? 

What constitutes a valid patent? 

Should an individual dentist take out patents and enforce patent 
claims ? 

What is the duty of the Dental Protective Association of the United 
States toward patent claimants ? 

Except it be the farmer, there is no group or body ? men that have 
suffered more from patent abuse in the past than have the members of 
the dental profession. In order that you may understand and appreci- 
ate the truthfulness of this statement, it is necessary for me to give you 
some past history and describe the conditions surrounding us and the 
schemes for getting our earnings before the organization of the Dental 
Protective Association of the United States, in 1888. 

In the year 1851, a patent was obtained by Charles Goodyear on 
the process of hardening or vulcanizing rubber. This patent was de- 
clared valid and was granted to the rubber company largely on its 
utility. The dental profession paid the royalty for the use of rubber 
for vulcanizing plates until this patent expired. Then the parties con- 
trolling this company took out another patent known as the Cumming’s 
patent. This was nothing more or less than a patent on the different 
steps in making rubber plates with nothing new or original in it. A 


* Read before the Chicago Dental Society, September, 1911. Published by the 
courtesy of the Dental Review. 
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process patent pure and simple on which our profession had already 
paid royalties for the full term of the patent. Before attempting to 
collect royalty on this patent the rubber company secured a decision 
in the Federal Court validating their claims. The validity of this 
patent was again tested in the Supreme Court, and it was proven that the 
rubber company had hired the attorneys on both sides, and this fact 
caused the Supreme Court to remand this patent back to the lower courts 
for a re-hearing. An attempt was made to raise money to fight this in 
the lower courts, but the dental profession was so demoralized and the 
lack of unanimity in the profession was so great, that nothing was ac- 
complished, and the rubber company collected royalty for seventeen 
years, or the life of the patent. It is a matter of history that many 
dentists went through bankruptcy to avoid payiug the back royalty, 
and substituted celluloid for rubber which in time proved a failure, 
and the practitioners of that period, some of whom are still living, paid 
the rubber company many millions of dollars, and that on a patent 
which would not have been worth the paper on which it was printed if 
it had been properly tested. ” 

After the expiration of the Cumming’s patent, another corporation 
was formed known as the International Tooth Crown Company. The 
promoters of this company, seeing the favorable condition of the dental 
profession, they having been trained by the rubber company to pay 
royalty, and with the skill and experience which comes from long prac- 
tice, were able to organize just the kind of a company to best secure the 
object desired and make the dentists do their bidding. 

This company soon began giving the dentists the greatest an- 
noyance possible. They had taken out and acquired patents—number- 
ing from thirty-five to fifty—which covered all manner of operations 
and devices, making it impossible to practice dentistry without in- 
fringing many of their patented claims. And having in their employ 
the attorneys and former agents of the old Goodyear Dental Vulcanite 
Company, they were fully equipped to again yoke the dental profession 
and make them pay royalties in much greater amounts and by much 
more disgraceful methods than were practiced by the old rubber com- 
pany. They were issuing licenses and bringing suits as early as 1886, 
and at this time had a number of dentists under injunction. Those 
securing these licenses were obliged to agree, in writing, to recognize 
the validity of all the patents owned and controlled by this corpora- 
tion. 

One of the various methods they adopted was to get clinicians ap- 
pointed at society meetings to instruct and work up an interest in 
methods on which they held patents, also to employ instructors to go 
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amongst the dentists and teach their patented methods. Then their 
agent following had more definite knowledge as to whom to approach 
as infringers. After securing as many licenses as possible in a town, 
the agent would, by way of reward to the victims, insert this notice in 
the local papers: 

DENTAL NOTICE. 


This is to certify that............ street 
is our only licensee, to make and to furnish to patients in the city 
any tooth crowns or bridge-work, so-called, manu- 
factured under the patents of the International Tooth Crown Com- 
pany. Said patents are construed to cover the most practical forms 
of artificial dentures now commonly known as crown and bridge work. 

All persons are hereby cautioned against obtaining any such arti- 
ficial dentures from any dentist not licensed, as none are authorized 
except by written license of said company. 

The full legal penalty will be promptly enforced against all den- 
tists, as well as their patignts, making unauthorized use of any such 
patented denture. 

A reward will be paid by said company to persons furnishing it 
with any cases of bridge-work of one, two or more crowns or bridges 
made by any dentist not licensed by this company. 

(Signed) Inrernationat Crown Co. 


By way of enforcing their scheme, suits were commenced against 
several of the prominent men in different cities. Before the Protective 
Association was organized a large number of suits had been begun. 
Nor was this all, as five or six other companies had been formed with 
numerous patents on various methods of practice. Suffice it to say that 
it appeared to me as though our peace, manhood and prosperity were 
threatened on all sides. 

After much thought and planning the Dental Protective Associa- 
tion was first presented to the profession at a meeting of the Odonto- 
graphic Society of Philadelphia, in December, 1888. 

It must be remembered in this connection that the unsuccessful 
attempts in former years to get united action on the part of the pro- 
fession made it more difficult to form this association, and the lack of 
encouragement and the urgent advice given me by leading minds to 
abandon the scheme would have discouraged a less hopeful individual. 
However, I kept on working and pleading with the dental profession all 
over the United States, and at the end of eight years, I had succeeded 
in getting 6,000 dentists into the organization. 

Long before this, however, the association had retained the services 
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of Offield & Towle, a well-known firm of patent attorneys of Chicago, 
and had taken charge of the defense of different dentists who had been 
sued by the hundreds all over the United States, and succeeded in get- 
ting their licenses revoked and stopped the paying of their license fees, 
as a large number of the dentists were paying enormous revenues to the 
Crown Company. In several instances the royalties paid were as high 
as $400.00 or $500.00 a year, and in a few cases even more than 
that. 

In the suit brought by the International Tooth Crown Company 
against Richmond and others the record shows that everything was 
shaped so that the decree would make the Low bridge patent the 
only legitimate patent and all other bridge patents infringements. 
This would have been hard to understand only for the fact that the 
International Tooth Crown Company had previously acquired the Low 
patent, consequently this patent was the chief one in contention, and 
the only one on which they had a court decree in its favor. 

In order to get this decision of the Federal Court, which had 
validated the Low bridge patent, reversed, we felt it necessary to take 
a large amount of testimony, which we did, taking the testimony of 
fifty-five witnesses, scattered all over the United States, from Maine to 
California, and all of these witnesses I saw in person and from them 
learned what they could give us in the way of testimony, before taking 
their depositions before a Master. In all instances, I was present at 
the taking of this testimony before it was presented to the Court. This 
testimony amounted to over 500 pages, closely written, and we succeeded 
in the end in getting the decision reversed and putting the Crown Com- 
pany out, of business. 

Had the Dental Protective Association not been in existence and 
the individual dentist left to himself, he would be at the mercy of 
these patent sharks and every man practicing dentistry to-day would 
be paying hundreds of dollars in royalty on the crown and bridge- 
work they are making. 

The history of the Protective Association would hardly be complete 
without adding that the Crown Company, after the association had 
tied them up and cut off their revenue, brought suit against me for 
damage to their business for $60,000.00 and six months’ imprisonment. 
That move didn’t scare me in the least, and I immediately issued 
another circular announcing my decision to continue my part. Some 
time after this a representative of the Crown Company came on to 
Chicago and tried to buy me by bribery. I did not set any price on 
myself, but they offered me a million dollars if I would let them win 
two or three suits and then advise the profession to settle, 
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Some years later when the fight seemed to be over, a member of 
the Protective Association in the East said he believed the suit could 
be won yet, if I quit. I said that I had quit as I had no more funds 
and the profession did not seem interested. This party took it for 
granted that I would not fight any further, and Sheffield and his party 
got into Court and took testimony again and got the Court to reverse 
its decision and sustain the Low bridge patent. 

I then issued a circular to this effect, that if the dental profession 
wanted me to do anything for them they must come forward and pay 
$10.00 for their membership fee, and by this method I more than 
doubled the membership. With these funds I went into Court again 
and proved that the Crown Company had hired the attorneys on both 
sides, and when this was shown the Court again reversed its decision, 
knocking out the Low bridge patent. It will interest you to know that 
a bill is now pending in Congress to have the Low bridge patent rein- 
stated, but we will not discuss this to-night. 

Having disposed of the International Tooth Crown Company, we 
now come to the consideration of more recent patents, in which you 
are all vitally interested; viz.: the Taggart patents for casting gold 
fillings and the like. This invention has revolutionized the practice of 
dentistry more than any other thing in my lifetime, and I am happy, 
as president of the Dental Protective Association, to be able to endorse 
what Dr. Taggart has done and recognize his inventions on their merits. 
After careful study and investigation of his different patent claims, I 
believe they will stand the test, and will be validated by the Federal 
Court when the proper time comes; and having come to this conclusion 
it behooved me, on the part of the Dental Protective Association, to get 
Dr. Taggart into an agreement before his patents were validated, thus 
guarding our members from any possible abuse by the owners of these 
patents, should they leave Taggart’s hands, and prevent the possibility 
of exorbitant royalties being exacted. With this end in view, after 
long and strenuous efforts, the present Board of Directors of the Den- 
tal Protective Association, consisting of Dr. C. N. Johnson, Dr. J. P. 
Buckley and myself, succeeded in effecting an agreement with Taggart 
and his attorneys which will absolutely protect the members of the asso- 
ciation, both present and prospective. This agreement is a compromise 
measure and will certainly prevent a long line of litigation, and at the 
same time it is just and fair to both the present members of the Dental 
Protective Association and vr. Taggart, and also to all members of the 
profession who desire to join the association. 

Such an agreement as we succeeded in making with Dr. Taggart 
could not have been made with him on so favorable terms after he had 
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his patents validated. Immediately after this agreement was obtained 
a circular was issued announcing the terms and the conditions upon 
which the profession could take advantage of it. Whether this agree- 
ment will accomplish what we anticipated will depend upon the indi- 
vidual members of the profession. After this circular was mailed many 
of the older members sent in their check for the required amount at 
once. Others hesitated because they did not seem to understand just 
what the Dental Protective Association was. In issuing this circular 
we overlooked the fact that fully four-fifths of the practicing dentists 
of to-day know practically nothing of what the Dental Protective Asso- 
ciation has done and how much they individually have been benefited 
by its existence. When we stop to consider that patent litigation has 
been practically at a standstill for the past ten or fifteen years, it is not 
strange that the younger men of the profession should be ignorant of 
the work of the association. For this reason, in the first part of this 
paper, I have given you a brief history of the Dental Protective Asso- 
ciation, showing how we put the International Tooth Crown Company 
out of business and prevented much patent abuse. You, therefore, 
have a faint idea of what you are being saved to-day in royalties be- 
cause of this association. There is not a man practicing dentistry to- 
day in this country who is not being saved hundreds of dollars each year 
which he would have had to pay had these greedy corporations been left 
to their own designs. 

There is one very important factor which I wish to discuss in this 
connection, and .it is this: Not more than one-sixth of the dental pro- 
fession came into the Dental Protective Association or contributed to 
the expense of this vast amount of litigation, yet the remaining five- 
sixths received the protection and benefits without paying a dollar. 
The only contributions many of these outsiders have made or are 
making to-day is their criticism of the association, mainly adverse and 
unfair. 

When this Taggart proposition came up, and I had examined his 
patents and the evidence which will be presented to the Federal Court, 
I studied it over carefully and came to the conclusion that Taggart 
would ultimately establish the validity of his patents. I felt that here 
was an opportunity for doing double duty. First, if an agreement could 
be effected it would be possible for Dr. Taggart to get a just revenue 
without court fights and without working a hardship on any man; and, 
secondly, it would place the Dental Protective Association on a strong 
and permanent basis. I knew that these objects could be accomplished 
only by means of a compromise agreement, making the terms so reason- 
able and fair to all parties concerned that each member of the profes- 
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sion would willingly join the Dental Protective Association to get the 
benefits thereof. 

There are supposed to be about 40,000 dentists using Dr. Taggart’s 
inventions in the United States alone. If this number came into the 
association, it is easy to see that a large fund of money would thus be 
created with a very light tax on each one. The income of such a fund, 
if properly invested, would take care of every form of abuse that might 
arise in the future and threaten the profession, and thus the per- 
manency and efficiency of the Dental Protective Association would be 
assured. 

One feature of this agreement is that to get the benefit of it, a 
dentist must be a member of the Dental Protective Association, and 
because of this fact, I have been accused of coercing or trying to coerce 
members of the profession into the association. Any dentist who feels 
thus loses sight of the fact that were it not for the association no such 
agreement could have been made with Dr. Taggart, for it was not a 
voluntary act on his part, and it now seems only just that the members 
of the profession who have been reaping the benefits of the association 
without contributing to its support, should come forward and do their 
part in this great work. If they do not, and let me state plainly here 
that there is absolutely no compulsion about the matter, those who 
do not choose to join with us must stand, so far as the Dental Protec- 
tive Association is concerned, on their own responsibility; and if sued 
by Dr. Taggart and forced by law to pay what might seem to be an 
unjust amount, they have only themselves to blame. This paper is 
presented at this time that every member of the profession may have 
knowledge of the fact that through the Dental Protective Association’s 
agreement with Dr. Taggart they may have the advantage of all of 
Dr. Taggart’s inventions without paying unjust or exorbitant royalties, 
unless it can be construed that the payment of eight-eight cents a year 
in advance for seventeen years, the life of the patents, for this privilege 
is unjust and exorbitant. 

This agreement provides first, that any member of the association 
in good standing can secure the present Taggart machine for the cash 
sum of seventy-five dollars ($75.00), including the permission to use 
the method, providing the amount is paid within one year from the 
date of the entry of any decree or judgment finding Taggart’s patents 
valid or granting damages for infringement, or he can obtain permis- 
sion to practice the Taggart method alone for the lifetime of the patents 
(17 years) with any machine he may now be using for the cash sum 
of fifteen dollars ($15.00), providing the amount is paid before the 
entry of any decree or judgment finding Taggart’s patents valid or 
granting damages for infringement, 
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The agreement further provides that any member of the profession 
who joins the association within the time above specified can also secure 
such permission on the same terms. 

The fee for membership in the association is ten dollars ($10.00). 
It may be seen that for twenty-five dollars ($25.00) any member of the 
profession can obtain membership in the association and the permission 
to use the Taggart method. We feel that this is a fair and just propo- 
sition for all concerned, and we earnestly hope that all of the members 
of the association, both present and prospective, will accept the terms of 
the agreement. 

Those who know anything about Federal Court proceedings will 
appreciate the fact, that it may be only one month or it may be four 
or five years before Taggart’s case comes up in Court for final adjudica- 
tion, and the members of the profession must understand that there is 
nothing to prevent Dr. Taggart and his attorneys from bringing suits 
against dentists who are using the methods with infringing machines 
without first obtaining the right to do so, either directly from him or 
through the Dental Protective Association. On this point there seems 
to be a great deal of misunderstanding. The profession is in error in 
thinking they need not take action until Taggart has validated his 
patents. There is nothing to hinder his lawyers from bringing as many 
suits as are advantageous to their cause at any time. 

I wish to emphasize distinctly here that any member of the pro- 
fession who is sued by Taggart cannot thereafter take advantage of the 
agreement, for the Protective Association is barred from furnishing 
them any assistance in the way of defense and they will be obliged to 
deal with Taggart and his lawyers independent of the association. 
Some such suits have already been begun, one right here in Chicago, 
where the party sued had to go and setile with Taggart and his lawyers 
for a much larger sum of money than the sum specified in this agree- 
ment. 

As this agreement was a compromise measure it would be much 
easier to comply with this than to take the chance of being sued, and 
it is hoped that the members of this society will set the example and 
comply with this agreement as a body. 

(This article is expected to be concluded in the January issue.) 

Non-BreakaB_e Praster Mopers.—To warm water in the mixing 
bowl from two to three drops of fish-glue are added and vigorously 
stirred, before the plaster is added. This gives a very hard model, 
which is excellent for repair work.—X. Dopst, in Zahnaeratliche 
Rundschau.—Texas Dental Journal. 
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YOU GET OUT OF A THING JUST WHAT YOU PUT IN IT 


Wma. B. Betcurr, D.D.S., Rocuesrrer, N. Y. 


Is the dental profession ready and fit for the responsibilities that 
they are soon to be asked to shoulder in this Mouth Hygiene move- 
ment? The profession must be worthy; they must be ready for it, 
this responsibility must not be foisted on other shoulders. 

We have one of the grandest opportunities ever presented to a pro- 
fession, a heaven given opportunity to demonstrate to the public, who 
are willing and eager to codperate with us, that we are the equal of the 
medical profession. It only needs that we do each our part to place 
the profession on a higher and broader base. 

Emerson says, “ He is great who confers the most benefits—he is 
base and that is the one base thing ifi the universe—to receive favors 
and render none.” Are you ready to assume your part of this burden? 
Are you lifting your pound in this work or are you plugging after the 
dollar and allowing the other fellow to carry your share / 

In conversation with Dr. Woodbury, of Boston, a learned M.D., 
broad enough to understand and appreciate the principles of Mouth 
Hygiene but conceited as to his worth and the littleness of the dental 
profession, he made the statement that we were not big enough, not 
broad enough, to assume this responsibility and the real work would 
have to be done by the medical profession or charitable organizations, 
who would manage and finance the charity and the dentist hired or 
encouraged to fill in his time at the Dispensaries. Now, there is just 
enough truth in this remark to make it sting. 

The dental profession, as a mass, are narrow; they live alone in 
their offices and see the worst of their brother dentists’ operations and 
the best of their own. His patients are of the opinion that he is the 
only dentist and they so impress him with this fact, that unless he gets 
out among his fellows and sees what they are doing, he gets an idea 
he is a little Tin God. ; 

The dentists of Rochester have shown that they can work together, 
that they can manage and finance their own charity and in doing this 
we have had the help and codperation of the best of the medical pro- 
fession of our city and we owe them a debt of gratitude. To accom- 
plish these results, we have had to work together; there has been an 
absence of small jealousies and the cultivation of an exaggerated ego. 
Not that we are lacking in an anvil chorus who tell how much better 
they could do things, and when the opportunity presents itself to do 
a little work they refuse because they don’t like the absence of hair 
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on the head of the chairman or they don’t believe some dentist is sin- 
cere, ete. 

We find such people everywhere, even in the churches. Just what 
they intend to do when they get to heaven and find some of these 
earthly objectionables and have to associate with them, it is hard to 
say. 

Our Society has just closed a successful educational campaign in 
the public and parochial schools; the value of this work is self-evident 
and the results obtained are surprising. ‘To quote Emerson again, 
“For every benefit which you receive, a tax is levied” and we have 
paid the tax. Some of the committee did very little work in their 
offices for three weeks; they put off appointments with the same patient 
three consecutive times. Such things dig into one’s income and do not 
help practice. 

Your wife says—well, I would rather not tell what she says; your 
office assistant, on one of your rare visits to your place of business, 
meets you almost in tears. The landlord expects his rent and the bank 
doesn’t care a hurrah about your philanthropic work. The butcher, the 
baker and the butter man come after their pay just the same and you 
haven’t sent out a bill in months! 

The other fellows in the Society who know the work you are do- 
ing, or think they know (the only ones who really know are your 
wife and your God and you hope even they don’t know it all), think 
you are a fool, and some of them are good enough to tell you so. 

The writer has kept chickens and that is one of the most foolish 
and contagious fads; built a chicken house costing $150 and $4 a 
dozen for eggs. For every dollar he got out of the bunch it cost him 
double. He served three years as chambermaid to a lot of hens and 
at the end of the experience, when the fever had subsided, he had three 
hens and a rooster, was full of chicken lice and a knowledge of the 
ailments of sick hens that would have made him wealthy if it could 
have been applied to the human family; but this interest in Free Den- 
tal Dispensaries is much more severe and lasts longer. 

You see the value of the work—its great possibilities—its great 
need and so few can understand or are willing to help, and so you must 
go on and on, like Tennyson’s song of the brook, till it is a success. I 
have been interested in church work, contributed money to the heathen 
and the Y. M. C. A., but the same effort applied to this work in our 
own profession and for which we are fitted, is much more satisfactory. 

Mr. Rockefeller, the oil king, said in addressing his Sunday school 
class, “ You get out of a thing just what you put into it,” and I want 
to rise up and say, it is true. 
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To quote Emerson again, he says of the man who is doing the 
work, “He has gained facts—learns his ignorance; is eured of the 
insanity of conceit; has got moderation and real skill * * * Do the 
thing and you shall have the power; but they who do not the thing have 
not the power.” 

Come on in boys, the water’s fine!—The Dental Dispensary Rec- 
ord. 


HOW MR. FLETCHER EATS 


By C. N. Jounson, D.D.S., Cutcago, 


Tuere is something about Mr. Fletcher’s method of mastication 
that has never been properly described, so far as the editor has seen, 
and he has read much about it. The statement is always made that 
mastication should be continued till the food is almost liquid and will 
practically swallow itself, and emphasis is laid on chewing it till the 
taste is extracted from it. This would naturally imply long-continued 
mastication, but in the intelligent application of the process this is not 
necessary. It would be better to state that on taking the food into 
the mouth the chief effort is concentrated on searching out every min- 
ute particle with the tongue and tasting it. In doing this it will be 
found that the tongue is very active and it really becomes a most im- 
portant factor in the process of mastication. In the deliberate attempt 
to taste, the tongue forces its way through the food and crushes it 
against the lingual surfaces of all the teeth, upper and lower, and thus 
a large mass of food is being comminuted at once. Then, again, this 
concentration on the taste stimulates the salivary glands and a flood 
of saliva is poured into the mouth, which rapidly liquifies the food and 
it is swallowed in spite of the individual. This is an explanation of 
Mr. Fletcher’s statement that the food should be chewed till it swal- 
lows itself. It will be found impossible not to swallow frequently 
when the food is prepared in this way. 

The deliberate tasting of every particle of the food prevents the 
swallowing of any portion which may be tainted or in any way un- 


wholesome, and thus nothing goes into the stomach which is deleterious. 
There is much of the meat furnished consumers which will not stand 
this test, and this accounts for the fact that Mr. Fletcher and his dis- 
ciples largely eschew a meat diet.—Dental Review. 
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THE TEACHING OF SCHOOL HYGIENE 


By James Burnet, M.A., M.D., M.R.C.P.E., Eptvpureu, Scortanp 


Lecturer on Practical Materia Medica and Pharmacy ; Registrar, Royal 
Hospital for Sick Children, Edinburgh, Etc. 


Tue school hygiene movement was never so marked as it is at the 
present time. All over the American and European continents a ser- 
vice of school doctors has been inaugurated. In America, Boston was 
the first to initiate the movement, when in the year 1894 some fifty med- 
ical examiners were appointed to inspect the various schools in that 
city. Three years later New York selected nearly three times as many 
doctors to carry on the work of the examination of schools and scholars. 
At the present time the system of school inspection has extended all 
over America. While the greater part of the work has been entrusted 
to medical men specially appointed for the purpose certain portions 
are left to be carried out by the teachers themselves, who are asked to 
report upon the vision and hearing of the scholars under their charge. 
The question as to the advisability or otherwise of allowing laymen to 
discharge such an important duty is outside the scope of the present 
article, but we may state that we doubt very much the ultimate value 
of vision tests carried out by anyone but an ophthalmic surgeon or by 
one who has had some definite medical training. 

The fact that so many medical men are now employed in examining 
school children at once raises the question as to the special training 
which these medical examiners should possess. In the first place they 
should have had considerable experience, either before or after gradu- 
ation, in the examination of children. A certificate of such experience 
should be demanded of every candidate for such an important post as 
that of school doctor. Then, again, they should have some knowledge 
of diseases of the eye, ear, nose, and throat. Finally, they must have 
been carefully trained in the principles of school hygiene. 

Coming to the actual teaching of the subject of school hygiene we 
would emphasize the fact that, as a rule, too much attention is paid 
to unimportant matters, while others of great and everyday value to 
the school doctor are passed over. The personal hygiene of the scholar 
should first of all be carefully dealt with under the headings of Cleanli- 
ness, Clothing, and Condition of the Teeth. Cleanliness of the skin and 
of the scalp should be specially emphasized and diseases due to neglect 
described, such as pediculosis, impetigo, and scabies. The value of 
school baths and lavatories, with details of their construction and man- 
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agement, should be referred to. The clothing of the school child as 
regards its suitability, cleanliness, or otherwise might be considered at 
some length. The dangers of tight clothing, and of garments made of 
inflammable material should be indicated. The evils arising from im- 
properly fitting boots will also call for remark. Due attention must be 
devoted to the teeth, and the causes of dental caries. The prevention 
of the latter is not always difficult of attainment, and the general prin- 
ciples underlying the proper hygiene of the mouth and teeth should be 
laid down.—Medical Record. 


DOES THE ABNORMAL CONDITION OF THE TEETH CON- 
TRIBUTE TO JUVENILE DELINQUENCY * 


By Joun A. A.B., M.D., Mepican Orricer, 
JUVENILE Court, Los AneELxs Co. 


A very interesting case occurred in Philadelphia and was reported 
by Dr. Arthur Holmes. 

A boy of well-to-do parents, who should have had good training at 
home, was compelled to stop school, not because of standing but on 
account of bad conduct. He could not sit still, was always turning 
around, and he was demoralizing the whole school room until the 
teacher was compelled to suspend him. At home all effort failed to 
control his boisterousness and mischievousness. His conduct there grew 
worse and worse, he became incorrigible and untruthful. Things were 
missing about the house and finally the climax was reached when he 
began taking money from the neighbors, at which time he was turned 
over to the Juvenile Court. 

A physical examination of this boy showed no marked physical 
abnormality nor stigma of degeneration. A few adenoids were removed 
and he was placed on probation. He was utterly fearless and careless 
of the consequences of the law. At home he was quarrelsome, dis- 
obedient, irritable, stubborn and always creating a turmoil. When 
permitted to go on the street he would remain out late at night and 
lie about his whereabouts. Inside of a few weeks, he turned up in 
court again for stealing. : 

Another careful examination was made of the boy and it was found 


* Abstract of paper read before the Los Angeles County Dental Society. 
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that second teeth were forcing their way along the old ones and his 
gums were swollen and red. The boy was sent to Dr. Edward C. Kirk 
who, upon being told of the boy’s tendencies, suggested the whole trou- 
ble might be due to impacted teeth. 


In spite of the rebellious protest by the boy and doubt of benefit 
by parents and others, the impaction was relieved. There was an 
almost immediate improvement for the better. The irritation of sen- 
sory nerve stopped, the nervous are was broken, and, as Dr. Holmes 
remarked, the whole nervous system seemed to breathe a sigh of relief. 
The effect was apparently permanent and the boy returned to school 
and continued as an exemplary boy. 

The nourishment is below normal in 52 per cent of those with one 
or more bad teeth. Whereas, on the other hand, only 15 per cent are 
poorly nourished in those with good teeth. Of the 52 per cent we 
cannot say that poor nourishment is due entirely to defective teeth, but 
of the 15 per cent showing poor nourishment with good teeth, over 60 
per cent are cigarette smokers and have nervous disorders. 


Not long ago, a boy about 12 years old came into Judge Wilbur’s 
Court for the fourth or fifth time, for truancy, incorrigibility and bad 
conduct generally. He was a bright, pale, poorly-nourished, nervous 
and unkempt bey. He was sent home with orders from the court to 
gain five pounds during the next week or ten days. A good nutritious 
diet list was made out for him and he gained five pounds a week for 
two weeks, and a marked change in character and disposition followed. 
This boy was handicapped a great deal, too. He had no mother, his 
father was a drunkard, and his sister was blind. The boy had to lead 
his sister to the stove to cook and his father was inclined to stay out 
late and spend money for whiskey and neglect the table. This boy did 
not have bad teeth but he was poorly nourished, an accompaniment 
of over one-half of those with bad teeth. 

So correcting diseased conditions of the teeth improves nourish- 
ment and trues up the nervous system.—The Pacific Dental Gazette. 


To Benn a Crown-post.—Grasp the post with a pair of crown con- 
touring pliers. The convex jaw of the pliers forces a portion of the post 
into the coneave jaw, thus bending it without strain on the crown.— 
R. W. Srarr (Bromell’s Practical Dentistry). 
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Anatomy. A Manvat ror Stupents anp Practitioners. By Joun 
F. Lirritr, M.D., of the Jefferson Medical College, Philadelphia. 
New (2d) edition, enlarged and thoroughly revised. 12mo, 491 
pages, with 75 engravings. Double number. Cloth, $1.50 net. 
The Medical Epitome Series. Lea & Febiger, Publishers, Philadel- 
phia and New York, 1911. 


The second edition of the above book reaches us revised and brought 
thoroughly up to date, and is from cover to cover full of valuable in- 
formation. 

The volume will, we hope, continue to enjoy the popularity it so 
well deserves. 


Dewtat Disease Its Revation To Generat Mepicine. By J. F. 
Cotyer, L.R.C.P., M.R.C.S., L.D.S., with the assistance of Sran- 
LEY Coryer, M.D., Lond., M.R.C.P., D.P.H. With Illustrations 
Price $1.60 net. Longmans, Green, & Co. New York, Bombay and 
Calcutta. 


This book presents many relations of oral diseases which will be of 
especial interest to us now that the subject of Oral Hygiene is so much 
in evidence. The reproductions of the subheadings in Chapters VIT, 
VIII, [X and X give an idea of the scope of the work. 

Dentists who wish information of this sort. to utilize in educational 
campaigns will find this material valuable. 


Dentat Martrerta Mepica anp Tuerapeutics. A ror 
Srupents aNnp Practirioners. By Herrmann Prinz, D.D.S., 
M.D. Second Revised Edition. St. Louis, C. V. Mosby Company, 
1911. 


We are in receipt of Prinz’s Materia Medica and Therapeutics. 
The success of this book has been most gratifying to the publishers, and 
the rapidity with which the first edition was exhausted has rendered it 
necessary for the publishers to produce a second. We note that the 
volume is being translated into German. 
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SOCIETY AND OTHER NOTES 


Officers of Societies are invited to make announcements here of meetings and 
other events of interest. 


ILLINOIS. 
The next annual meeting of the Institute of Dental Pedagogies will be held in 
Chicago, January 24, 25 and 26, 1912. (Notice change of dates.) —Frep W. 
GeETHRO, Secretary. 


INDIANA. 
The next meeting of the Indiana State Board of Dental Examiners will be 
held in the Capitol, Indianapolis, beginning Monday, January 8th, and con- 
tinuing four days. All applicants for registration in the State will be exam- 
ined at this time—F. R. HensHaw, Indianapolis, Secretary. 


MINNESOTA. 
The G. V. Black Dental Club will hold a mid-winter clinic in St. Paul during 
February, 1912. Definite dates will be given in next issue of this magazine.— 
R. B. Witson, D.D.S., St. Paul, Secretary. 


OHIO. 
The Forty-Sixth Annual Meeting of the Ohio State Dental Society will be held 
in the Southern Hotel, Columbus, December 5, 6, and 7, 1911.—F. R. CHAPMAN, 
Secretary. 


PENNSYLVANIA. 
The next regular meeting of the Pennsylvania State Board of Dental Exam- 
iners will be held in Philadelphia and Pittsburg, on December 13, 14, 15, and 
16, 1911. For application blanks address Dr. Nathan Shaeffer, Supt. Public 
Instruction, Harrisburg.—ALExANDER H. REYNOLDS, 4630 Chester Ave., Phila., 
Secretary. 


TEXAS. 
The next meeting of the Texas State Board of Dental Examiners, for the pur- 
pose of examining applicants for a license to practise dentistry and dental 
surgery in the State of Texas, will be held in Austin, Texas, beginning De- 
cember 11, 1911, at 9 A.M.—J. M. Murpuy, Temple, Secretary. 


QUOTATION FROM THE NEW DENTAL LAW OF NEW JERSEY 


APPLICANTS shall present to said Board a certificate from the Superintendent of 
Public Instruction of this State, showing that before entering a dental college he or 
she had obtained an academic education consisting of a four year course of study in 
an approved public or private high school or the equivalent thereof. 

This law was signed April 11, 1911, and goes into effect January 1, 1914. 

This will require matriculants of 1911 to comply with the above section of the 
law as to preliminary requirements if they desire to take the examination of the 
Dental Examining Board in New Jersey. 

Cuartes A. MEEKER, D.DS., 
29 Fulton Street, Newark, N. J, Secretary. 
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November 6, 1911. 
Editor DENTAL DIGEST: 

I inclose you copy of the decision of the Chief, Division of Militia Affairs, War 
Department, Washington, D. C., regarding the establishment of a Dental Corps in 
the Organized Militia of the United States, for the information of the dental pro- 
fession. 

It is the opinion of that office that under the Act of March 3, 1911, the mem- 
bers of the State Militia Dental Corps whenever established, shall be at once Com- 
missioned as First Lieutenants in that organization. That the contract feature of 
the Act of March 3, 1911, does not apply to Militia organization. 

That the question of the contract service should not be raised by members of 
the dental profession who may desire to become members of the State Militia Dental 
Corps of any of the United States. 

That they should assume it to be their right to be Commissioned as First Lieu- 
tenants of the Dental Corps. 

Therefore, I beg of those members of the dental profession who may desire to 
become members of the State Militia Dental Corps and attached to its Medical De- 
partment, under no circumstance to either refer to said contract service as is con- 
tained in the law governing the Regular Army, or to accept any position other than 
a Commissioned First Lieutenant, if referred to by any authority of the State or 
Militia Organization. It is absolutely necessary for the welfare of the dental profes- 
sion throughout the country, its progress and standing, that its members conform 
to this condition. 

Should the question be raised by other than dentists, then will be time to de- 
mand an official ruling of the Judge-Advocate General of the Army for final settle- 
ment of the question. In my opinion based upon conditions applying to other of- 
ficers in the Militia Organization of the United States, the question of contract serv- 
ice will not be raised, but to prepare the members to confront the situation should 
it arise, I have written this warning. 

Remember that what applies to one State must apply to all in its organization 
of Militia and be governed accordingly that the best interests of the dental profes- 
sion may be guarded and its social standing upheld by the members thereof. 

Respectfully submitted, 
(Signed) Emory A. Bryant, 
Washington, D. C. 


(COPY) 


E.O.Z. 
BULLETIN OF MILITIA NOTES, 


ISSUED BY THE DIVISION OF MILITIA AFFATRS, WAR DEPARTMENT. 
For the Quarter ending December 31st, 1911. 


November Ist, 1911. 
Page 10, 

34, Section 3 of the Militia Law requires the Organized Militia to conform 
to the organization, armament, and discipline of the Regular Army. The act of 
March 3d, 1911, authorizes a Dental Corps to be attached to the Medical Depart- 
ment, prescribing certain limitations as to numbers of this corps. The Dental Corps 
is a part of the Regular Establishment, and in the opinion of this office the Or- 
ganized Militia would be authorized to attach to its Medical Department a Dental 
Corps in conformity with the proportion prescribed by the Act of March 3, 1911, and 
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the officers of such corps, when on duty, would be entitled to pay out of the Federal 


funds allotted to the State. 
R. K. Evans, 
Brigadier General, 
Chief, Division of Militia Affairs. 


CELEBRATIONS OF THE CHICAGO DENTAL SOCIETY AND INSTI- 
TUTE OF DENTAL PEDAGOGICS. 


The meeting of the Chicago Dental Society will be on January 22 and 23, 1912, 
and that of the Institute of Pedagogies, January 24, 25, 26, 1912. 


OUTLINE PROGRAM 
CHICAGO DENTAL SOCIETY 


Monpbay, January 22, 1912 (all day), 
Manufacturer’s Exhibit. 


Monday Evening, 8 o’clock, 
*¢ Comparative Dental Anatomy’’................. Dr. William Bebb 


TuESDAY, January 23 (all day), 
Clinie—College of Dentistry, University of Illinois. 


Tuesday Evening, 8 o’clock, 
Paper—‘‘ Salivary Calculus Dr. G. V. Black 


INSTITUTE OF DENTAL PEDAGOGICS 
WEDNESDAY, January 24, 9 o’clock, 


Report of Master of Exhibits. 
Report of Commission on Text-Books. 


Visit Field Museum, 2 to 5 o’clock. 


‘* Comparative Dental Anatomy ’’...............-. Dr. William Bebb 


Wednesday Evening, 8 0’clock, 
Banquet (Hotel not selected). 
Address by—(Prominent speaker of national reputation). 


THURSDAY, January 25, 9.30 to 11.30 o’clock, 
_ Visit Northwestern University Dental School. 


Luncheon, 11.30 to 12, 
Automobiles to West Side. 


Visit Chicago College of Dental Surgery, 1 to 3 o’clock. 
Visit College of Dentistry, University of Tllinois, 1 to 5 o’clock. 


Thursday Evening, 8 0’clock, 
Paper—‘‘ The Teaching of Dental Histology ’’..... Dr. Fred B. Noyes 
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Fripay, January 26, 9 o’clock, 
‘¢ The Teaching of Applied Physics and Chemistry,’’ 
Dr. Mareus L. Ward 
Report of Commission on Nomenclature. 
Report of Dental Index Bureau. 


One-thirty o’clock, 
‘¢ The Teaching of Clinical Pathology ’’............ Dr. H. T. Smith 


PATENTS 


987451. Preparing and coloring plastic substances used as bases in dental prosthesis, 
Lucien Eilertsen, Paris, France. 
987237. Adjustable work holder, Mathew M. Kerr, Detroit, Mich. 
987580. Reclining mechanism for barbers’ chairs, Ernest E. Koken, St. Louis, Mo. 
987383. Grinding, facing, and polishing device for mouthpieces, Charles H. Lind, 
Warren, Pa. 
987203. Artificial tooth, Heinrich Wienand, Frankfort-on-the-Main, Germany. 
987986. Tooth powder container, Arthur F. Hetherington, New York, N. Y. 
987732. Handpiece for dental engines, William T. Lyon, Portland, Ore. 
987808. Dispensing tooth paste, George A. Madison, St. Paul, Minn. 
988361. Vuleanizer, Theodore G. Lewis, Buffalo, N. Y. 
988581. Artificial tooth, Thomas McCullough, Kansas City, Mo. 
988647. Making tooth crowns, Emil Mohr, Cologne, Germany. 
989245. Artificial tooth, Harry A. Gollobin, and N. A. Bornstein, Newark, N. J. 
989246. Artificial tooth, Harry A. Gollobin, and N. A. Bornstein, Newark, N. J. 
989247. Artificial tooth, Harry A. Gollobin, and N. A. Bornstein, Newark, N. J. 
989248. Artificial tooth, Harry A. Gollobin, and N. A. Bornstein, Newark, N. J. 
989267. Dental gold cap crown, Irving B. Kenney, Wadena, Minn. 
989540. Dental articulator, Eli Sweet, Binghamton, N. Y. 
990000. Dental plate, Jacob Petry, Pittsburg, Pa. 
989727. Tooth bending attachment, Hayden W. Sage, Grand Rapids, Mich. 
989882. Dental tool, Frank H. Skinner, Chicago, Ill. 
993006. Tooth brush, Henry Weinstein, Cleveland, Ohio. 
993629. Tooth brush, John J. Witman, Reading, Pa. 
994213. Denture, Samuel G. Supplee, East Orange, N. J. 
994225. Apparatus for casting dental fillings, Franklin N. Wetherby, Milwaukee, Wis. 
994829. Guard for dental grinding tools, Byron M. Fell, Doylestown, Pa. 
994895. Making dental plates, George S. Whittaker, Gloversville, N. Y. 
995626. Magazine tooth brush, Hilarion Moran, Fall River, Mass. 
996030. Root forceps, Charles H. Parker, Los Angeles, Cal. 
996075. Dental apparatus, Charles G. Garretson, Knoxville, Iowa. 
996502. Tooth, Melvin E. Merker, New York, N. Y. 
Copies of above patents may be obtained for fifteen cents each, by addressing 
John A, Saul, Solicitor of Patents, Fendall Building, Washington, D, C, 
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Tuberculosis of the Oropharynx . WituiAM H. DeForp, D.DS., M.D. 675 
A Case of Malocclusion of the Deciduous Teeth, Due to Pernicious Habit, 
VETHAKE E. MITCHELL, D.D.S. 679 
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A Short Study in Arsenic . : L. R. Ponp, D.D.S. 687 
Dental Reciprocal Registration . : . Harry M. Tweepy, D.D.S. 688 
Comments on ‘‘ State Dental Laws a Delusion and a Snare’’ . - 690-691 
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Letters from Dentists 
No. 1 


“Always a pleasure to 
recommend to particular 
patients. 

“IT have used it at the 
chair with excellent re- 
sults.” 

(Name on request, by 
permission of writer.) 


This is said of 
RIBBON DENTAL CREAM 


USSY PATIENTS are 

either a grievous trial or 
a great help—depending on 
how you treat them. When 
your next patient comes, 
finish work by a cleansing 
with a mixture of pumice and 


COLGA@TE’S 


RIBBON DENTAL CREAM 


The delicious flavor and the cooling, sooth- 
ing sensation imparted, leave a very pleasant 
impression. 

Ribbon Dental Cream is a good dentifrice: 


Made on a base of precipitated chalk, wholly 
free from harmful silicious matter; 


Has body enough to thoroughly polish 


the enamel and to remove mucous deposits. 


Alkaline, and efficient in its antisepsis. but 
not over-medicated — leaving prescription .or 
abnormal conditionsin the hands of the dentist. 


Cee us your professional card and we 
will mail you a full-sized tube— 
and also a trial size of Mechanics’ Soap 
Paste—excellent after laboratory work. 


(This offer is good only in the U. S.) 


COLGATE & CO. 


199 Fulton St. New York 


Dept. 21 
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A SPRAY BOTTLE CONTAINING 


LISTERINE 


IS ONE OF THE MOST DESIRABLE ADJUNCTS 
TO THE DENTAL CABINET EQUIPMENT 


HERE is no other antiseptic available that is 

comparable to Listerine in those pleasing charac- 
teristics of odor and taste which make its use so agree- 
able to the patient while securing for the practitioner 
the antiseptic influence that may be required. 


An ex-president of the American Dental Association, 
writing to the manufacturers of Listerine, says: ‘“The 
more I use Listerine the better I like it. I use it after 
any surgical operation in the mouth as an antiseptic 
wash, prescribing Listerine one part, water ten to 
twenty parts. After nearly all protracted operations in 
the mouth, I offer as a gargle and mouth-wash twenty 
to thirty drops of Listerine in half a tumbler of water, 
and find that it leaves the mouth in a delightfully cool 
and pleasant condition, and promotes healthy granula- 
tion of lacerated or bruised tissue.”’ 


THE A leaflet designed to convey useful information 
respecting the care of the teeth. Supplies of this 
interesting treatise on oral hygiene are furnished 

DENTIST?’S | free of expense to dental practitioners for distri- 
bution among their patients. A specimen copy, 
together with an order-form, will be sent upon 


PATI ENT request. 


LAMBERT PHARMACAL COMPANY 


LOCUST AND TWENTY-FIRST STREETS, ST. LOUIS, MISSOURI 


Be assured of genuine Listerine by purchasing 2n original package 


TWENTIETH ge 
CENTURY 
PLATINUM 

ANCHORAGE-g 


The One Scientific Method 
of Affixing Pins 
in Vulcanite Teeth — 


Is here shown. In the present 
state of metallurgical knowledge, 
no other metal than platinum can 
be successfully baked into teeth 
of Dentsply porcelain. (Dentsply 
is a combination of the words 
Dentists’ Supply. ) 

But platinum should not be 
baked in as solid pins, lest its ex- 
pansion and contraction, and its 
uneven cooling of the tooth, crack 


(Continued on next page.) 
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platinum 


697-12-11 


Brooklyn Br: ark Branch 
5 Willoughby mst 1005 Essex Bldg. 


the porcelain as shown in 
the smaller illustrations. 
The one scientific 
method of baking-in plat- 
inum is in the form of 
Twentieth Century An- 
chorages. These are hol- 


cn lowringsof platinum, split 


to destroy the expansion 
power, and too deeply buried to 
radiate heat unevenly. 

Platinum in this form never 
cracks the porcelain. 

Platinum makes weak tooth- 
pins. They stretch, bend, break 
and the heads pull off: Twentieth 
Century pins neither stretch, bend 
nor break, and the heads do not 
pull off’ They successfully resist 


the oral fluids. 

Twentieth Century Teeth 
give better average service than 
any other form of vulcanite teeth. 


COMPANY 


——New. 


Cracks alongside platinum pin. It is 
to avoid such cracks that the Twen: 
tieth Century affixing 


pins was pe: 
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= | You Cannot Grind Teeth to Articulate as do 
Dentsply Anatomical Moulds 


‘ih 


Grinding teeth to proper articulation is a practical 
impossibility. Articulation is not merely making cer- 
tain parts of certain teeth come into contact at a cer- 


tain time. 


It is making the proper parts of 


many teeth COME INTO THE RIGHT 


FORM OF CONTACT. 


It is not practicable 


to do this by grinding. 
The occlusal surface of every bicuspid and molar 


has several occlusal planes. No two of them slope 
in the same direction. 
rect as to form, size, slant, etc., 
in relation to a plane in an oppos- 
ing tooth. 
of these planes constitutes articula- 
tion. It is conceivable that, given the most 
exhaustive knowledge, just the proper stones, 
with unlimited time and patience, together with 
an ample supply of teeth to spoil, one might 
finally grind a set to real articulation. 
--. that is not a commercial attitude, and has little 
- interest to the dentist whose dentures must 
show a profit. 

DENTSPLY ANATOMICAL 
MOULDS ARE PROPERLY ARTICU.- 
LATED FOR YOU. You need only to grind 
away the slight irregularities which result from the flow- 
ing of the porcelain during baking, in order to have 
practically perfect articulation. It is much better to 
purchase teeth having these things done for 
you than to attempt to do them yourself. 


But each is cor- 


The proper opposition 


But 


DENTSPLY ANATOMICAL MOULDS 


are furnished in 


Twentieth Century Teeth, plain vulcanite 


(soldered pins throughout). 


Dentsply Combination Sets, plain vulcanite 


Both in the 
same porcelain, 
moulds and 


Platinum-pin anteriors, pinless back). 


ark Branch 
1005 Essex Bldg, 


You cannot grind 
to a surface 
like this 
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ssortment 1010 


(Equivalent to 58 x 14.) 


oF SNP 


IS assortment comprises the most useful selection of anterior moulds and 

shades possible in this number of teeth, together with the proper proportionate 

number of bicuspids and molars in the anatomical moulds of The Dentists’ 
Supply Company. 


How the Relative Number of Different Teeth Was 
Determined 


We have on file thousands of orders which have been received from dentists, 
through their dealers. These show plainly that more upper than lower anterior vul- 
canite teeth are used. They show also the proportions in which bicuspids and molars 
are used as compared with the anteriors. On the information afforded by these 
orders and the experience gained from the popular Assortment 610 (equivalent to 
11 x 14) and 710 (equivalent to 28 x 14), the proportions of this assortment were de- 


termined. 
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A Wide Range of Moulds and Shades 


If the equivalent of this assortment were purchased in full sets, there 
could not be more than 40 uppers and 18 lowers. Assortment 1010 comprises 
61x 6 upper anteriors and 21 x6 lower anteriors. The greater number of 
anteriors offers a range of moulds and shades which is usually made possible 
only by the expenditure of a much larger sum of money. 


Savings in Time and Labor 


Very few dentists carry in stock any such variety of moulds and shades as this 
Assortment affords. When a set is neéded the dentist usually selects the shade fron 
a shade ring or maybe froma single tooth. The size is selected in the same way. If 
the dentist is located near a dental depot, a messenger is sent to get a set adapted to 
the case. The data is meagre, the messenger may be careless or forgetful, the clerk at 
the dental depot may not understand, and a second or third trip is often necessary. 
Perhaps the dentist spends his own time and makes the selection at the depot. Even 
then, he is unlikely to make as satisfactory a selection as he can from this assortment 
when the patient is in the chair. Then he can select anteriors that harmonize with the 
contour and general character of the face. The matter can be discussed with the pa- 


tient, and shade, contour and size agreed upon. 
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The equivalent of 58 x 14 teeth in Twentieth Century p lain moulds and shades. Selected to give the greatest 
service, the best articulation and the most natural shading. Furnished in Twentieth Century Teeth, Dentsply Com- 
bination Sets and Dentsply Vulcanite Teeth, the mould numbers being the same in all these forms. We have a beau- 
tiful picture of this assortment, printed on fine paper, which we will send carefully packed to any dentist, postage 
paid, on request. It is suitable for the lab y or op ing wall. 


Another appointment is unnecessary, chances for argument have been eliminated 
and a deal of valuable time has been saved. 

If the assortment is valuable as a time saver to the city dentist, it is invaluable to 
the dentist who lives far from a dental depot. He has to wait the slow service of the 
mails. With this assortment in his office he has a dental depot of his own. 

He makes a selection satisfactory to himself and to his patient, sets up the teeth 
on a trial plate, and with ordinary care the result is certain. The denture is a credit to 
the dentist and a pleasure to the patient. Both patient and denture advertise the 
dentist. How much better than ordering teeth by mail, or possibly using a set that 
is unsuitable because it is on hand. 

The expense of carrying this assortment is practically nothing. It is so much 
“cash on hand” and it pays a tremendous interest in actual time saved. As a prac- 
tice-builder it is a rare investment. 


How the Moulds Were Selected 


If a complete line of moulds of any tooth manufacturer be submitted 
to 1,000 experienced plateworkers, the majority of them will decide upon 
practically the same moulds. These moulds commend themselves to their 
educated common sense; it is evident that they will give pleasing results 
when mounted on dentures. Of course some of the moulds will be large, some 
medium, and some small. 
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Many times 1,000 dentists have selected the moulds in this assortment. 
They didn’t know they were selecting for this purpose, and we didn’t at the 
time. But from the long line of moulds we offer, they kept ordering certain 
moulds in larger quantities. While certain moulds sold only in moderate 
quantities, others were ordered again and again in hundreds of thousands 
of sets. 


It hasn’t been possible to get all these popular moulds into this assort- 
ment; but we have done the best we could. And whether or not the pur- 
chaser is expert in mould selection, he may rest assured that every mould 
here shown has received the repeated approval of some of the best plate- 
workers the profession has ever seen. 


The moulds in this assortment will meet practically all the demands of 
ordinary practice, and even of some extreme cases. They begin with the 
very small moulds, as in No. 42, run through the most generally approved 
medium moulds, and include enough large moulds for most purposes. 


The following small anterior moulds appear in this assortment: Nos. 42, 44, 18, 
. 68, 70, 89. These all take bicuspids and molars No. 98. 


The following, medium-small moulds, Nos. 4, 21, 22, 36, 67, take bicuspids and 
molars No. 97. 


Moulds 2, 5, 6, 7, 8, 9, 16, 19, 20, 23, 35, 47, 48, 51, 65, 88, 90 and 103 are of 
medium size. These moulds all take bicuspids and molars of Mould No. go. 


The large moulds included in the assortment are Nos. 10, 45, 78, 87, 104 and 50. 
These moulds take bicuspids and molars of Mould No. 100, except Mould 50 which 
takes bicuspids and molars of Mould 50. 
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The Lower Anteriors 


While the lower anteriors are not usually conspicuous, they should be 
selected to harmonize in character with the uppers. And they should not be 
too wide to go to place properly. It has been a common complaint that the 
lower artificial anteriors are too wide to go with the uppers. We have rectified 
that, and the lowers in this assortment will be found to go readily to place. 
This is a decided advantage. 


The Bicuspids and Molars 


are all in the anatomical moulds of THE DENTISTS’ SUPPLY COMPANY. 

Nowhere are the beauty and utility of this assortment more clearly shown than 
in these teeth. One cannot look at these bicuspids and molars without feeling that 
here are the teeth he has long desired and that he will delight to use. They are repro- 
ductions of the best forms of natural teeth, and are correct in proportions and form. 
They are the most satisfactory answers to the profession’s demand for improved forms 
of artificial teeth. 

These teeth exhibit exact articulation as between the uppers and lowers. They 
go easily and definitely to place. They lend themselves to the highest skill of the most 
expert piateworker and to the limited skill of the beginner. They are the first teeth 
that may be anatomically articulated without such grinding as practically destroys 
their natural appearance. 
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To Make Full Upper and Lower Sets 


When the upper anteriors have been selected, the Articulation Chart 
which accompanies each assortment will furnish all the information necessary. 
From it may be learned what lower anteriors are of proper width and character 
for the uppers. From that chart also may be learned what bicuspids and 
molars are intended to combine with those upper anteriors. Upper and 
lower bicuspids and molars of the same number should always be chosen. 


Thus, if upper anteriors from Mould 78 be chosen, in it will be seen, 
by referring to the tenth line in the first paragraph of the Articulation Chart, 
that lower anteriors from Mould 78 are indicated. In the fifth line of the 
middle paragraph is the information that Mould 78 takes bicuspids and 
molars No. 100. We thus have upper and lower anteriors No. 78 and upper 


and lower bicuspids and molars No. 100. 


If the shade of the upper anteriors was 9, it will be seen from the first 
line of the third paragraph of the Articulation Chart that anteriors of shade 9 
require posteriors of shade 7 to give the effect of proper shading. The result 
will be a full upper and lower set properly articulated and so shaded as to 
give a most pleasing appearance in the mouth. It may be said that the shading 
shows to much better advantage in the mouth than on the denture before 
it is put in. 

10 
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The Artistic Advantage of Shaded Sets 


The dentist who has had the pleasure of making artistically shaded den- 
tures, as any one may by following the Articulation Chart, would no more 
willingly go back to the use of sets of uniform color than he would eat bread 
without salt. Nature doesn’t shade sets uniformly, and the dentist should 
not. The posteriors should always be darker than the anteriors, and of a 
shade which harmonizes with them. This has been most carefully provided 
for in this assortment, and the directions for making pleasing color com- 
binations will be found in the Articulation Chart. 

The mere possibility of such pleasing color results will be enough to 
commend this selection to the dentist who desires to do the highest type of 
work within his reach. 


Filling in the Sets as They Are Used 


There are two ways of doing this. One is to use the assortment as long as may 
be and then order another. A second way is to order partial sets to replace those taken 
out, giving the mould and shade numbers on the wax. 


Bicuspids and Molars, slightly enlarged. 
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Assortment 


IS FURNISHED IN 


Twentieth Century Teeth, plain vulcanite 
Dentsply Combination Sets, plain vulcanite 
Twentieth Century Combination Sets 
Dentsply Platinum Pin Vulcanite Teeth 


Prices of Assortment No. 1010 


(Corresponding to prices of teeth in effect March 30th, 1911) 


No. ro10 Assortment, Containing 82 Sets of 6s Anteriors and 40 Sets of 8s Posteriors. 


In Twentieth Century Plain Vulcanite Teeth 
In Twentieth Century Combination Sets. 57-08 
In Dentsply Plain Vulcanite Teeth ne an 162.40 


Assortment 1010 on 30 Days’ Approval 


If you would like to have this very valuable assortment sent you through your 
dealer for inspection, fill in the following coupon and return it to us. If you prefer 
Dentsply Combination Sets or Dentsply Platinum Pin Teeth, alter the coupon to 
indicate that. If you wish to inspect a larger Assortment, cross out roro and fill in 
1210 for the equivalent of 116 x 14. 


ORDER FORM 


To be sent to your DEALER or to The Dentists’ Supply Co., New York 


Put Name of your Dealer here. 
Send me the No. 1010 Assortment in 


Twentieth Century Plain Vulcanite Teeth 
ane Twentieth Century Combination Sets 


Dentsply Combination Sets, Plain Vulcanite 
a met Platinum Pin Plain Vulcanite Teeth 


1 will either return it in 30 days or make settlement. 


Name. 


Reference Address 


654-5-11 12 
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The Particular Dentist 
Wants to Know All About Safe Anesthesia 


because it is not only the key to a successful 
practice, but to his own peace of mind regard- 
ing his professional reputation. 

To experience perfect results from any chemical 
product, that product must be free from deleterious in- 
gredients, as any impurity is liable to bring its surprises 
according to its nature. 

The report of the Council on Pharmacy and Chem- 
istry of The American Medical Association regarding 
four sample cylinders of Nitrous Oxid, purchased in the 
open market, and exhaustively analyzed by Prof. 
Warren R. Smith, in collaboration with Edwin D. 


Leman, is as follows: 


Percentage of No. 1 No.2 No.3 No. 4 
Nitrous Oxid 95.4 93.4 958 96.1 
Oxygen 0.0 1.4 1.1 0.1 
Nitrogen 4.6 52 34 535 


Carbon Dioxid 0.0 0.0 0.0 0.3 
Please note that “No. 3”, which is The Lennox Com- 
pany’s Nitrous Oxid, is absolutely free from the deadly Carbon 
Dioxid, and is also the lowest in Nitrogen of any of the four 
samples. 
Therefore: 
IF YOU SPECIFY “LENNOX” 
You Know You Are Using The Best 
Furnished by leading Dental Supply Houses 


The Lennox Chemical Company 


Owned and Operated by The Bishop-Babcock-Becker Company 
1201-1215 E. 55th Street 
Cleveland, Ohio 
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THE HOUSE OF “DECIGOLD” 


EDWARD ROWAN 


INCORPORATED 
int Factory 625 East 163d St., New York City 


Beg to announce to the members of the Dental Profession of Greater 
New York and vicinity that they shall open a Retail Branch at 125th 
Street and Lenox Avenue, where a complete stock of teeth, gold and 
general dental merchandise will be carried for the accommodation of 
the Dentists of Upper Manhattan and The Bronx. 


Out-of-town customers living along the lines of the New York 
Central will find this a very convenient depot at which to make their 
purchases. 

The HOUSE OF “DECIGOLD” has grown and realized the 
hopes of its founder, Mr. Edward Rowan, and to-day is ready to satisfy 
the demands of the Dental Profession, not only for the best golds in dental 
golds, but also for all dental merchandise. 

Mail Orders promptly and carefully at- 
tended to. 


Address all mail orders to 


P. O. Station ‘‘J,’’ Lock Box 19 


RETAIL BRANCH 


290 Lenox Avenue, S. E. cor. 125th Street 
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GLYCO-THYMOLINE 


IS INDICATED WHEREVER THE ORAL 
SECRETIONS ARE FOUND TO BE ACID 


In Pyorrhea, Alveolar Abscess, Spongy Gums, 
Chronic Ulceration, Abscessed Antrum, and all 
Abnormal conditions of the mouth the Alkaline 
Antiseptic treatment cannot be too strongly 
advocated. 


SPECIAL OFFER.—This Sprinkle Top Bracket Bottle, together 
with samples for your patients, will be sent free to any dentist 
mentioning this journal. 


KRESS & OWEN COMPANY 
210 FULTON STREET NEW YORK CITY 


ANTISEPTIC 


O 

CD) contains 
PER CENT OF ALCOHOL* A 
PUT UP iN THIS STYLE WITH 
erate TOP FOR DENTAL PUR- 
POSES. USED DAILY AS A DENT! 
\FRICE AND MOUTH WASH. / 


AA AAS 

am PULE: 


Vat or 50, 190 
Ampuces, Box gs2, 420 
TRIAL Ounce, 


SOUTH BEND, IND.: U.S. 
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ATranstlucent Cement _ J 


Wf 


MANUFACTURING AGENTS FOR 
NORTH & SOUTH, AMERICA & JAPAN 
Philadelphia. Pa. 
bE TREY BROTHERS 
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THERE ARE NO FAILURES 
When the directions are followed 


When shades are well chosen, fillings cannot be detected. With reasonable 
care in manipulation, fillings do not discolor or bleach out. 

It cannot injure pulps, because it contains no trace of arsenic and has less 
acid in its liquid than any other cement. With proper cavity preparation and a 
little pains in insertion and finishing, fillings endure almost indefinitely. 


SHADES 

1I—WHITE 5—DARK-YELLOW 9—BLUISH LIGHT-GRAY 
2—LIGHT 6—YELLOWISH LIGHT-GRAY 10—DARK-GRAY 
3—LIGHT-YELLOW 7—LIGHT-GRAY 11—GUM-PINK 
4—YELLOW 8—GRAY 

=—-PACKAGES- 
1-SHADE HALF PORTION - = $ 2.25 6-SHADE FULL PORTION - $22.00 
1-SHADE FULL PORTION” - 4.00 10-SHADE HALF PORTION - 18.00 
6-SHADE HALF PORTION - 1.50 10-SHADE FULL PORTION’ .- 35.00 


THE. L. D. CAULK CO., Mfg. Agts. for N. & S. America & Japan 
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SHADE GUIDE FOR DE TREY'S SYNTHETIC CEMENT 
To select the Cement Shades compare with any Tcoth Shade Guide 
Twentieth H. D. Justi | Consolidat . Ash & . S. White 

SYNTHETIC | Centary | | | 
1—White PURSB WwW HIT B 
4—Yellow « 6B. .| BS... 41... 
5—Dark Yellow | 21-dark 6-yellow 
6—Vel. Gry] 5. . 13 light .. Bl-dark 
7—Light Gray 3-nearest | 9. . . 54. Dl-light 30-light 
8-—Gray 11 -tip only | 14-only ap- 54... 
9—Blue Lt. Gray 7 27-dark 
10—Dark Gray 13-tip W.. 32-blue 
11—@um Pink 

ASK YOUR DEALER FOR A COPY OF THIS SHADE GUIDE 

ON A CELLULOID CARD 


BE FAIR TO YOURSELF 


AE. believe that sooner or later you will use de Trey’s 
Synthetic Cement regularly in your. practice. 
The only thing that can convince you of its 


absolute superiority is a tral. 

We are anxious just now for every dentist to find for 
himself the qualities which we know this material possesses. 

Therefore, if you have doubts and mental reservations, 
we suggest that you get the smallest package—$2.25— 
read the directions and follow them absolutely. 

If the agent for any competing material assumes to 
make tests of Synthetic Cement to its disadvantage, make 
mixes of both cements and subject them to the same tests. 


Be fair to yourself. 


The L. D. Caulk Co. 
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From a London Dentist 


The following letter was received by C. de Trey & Co., the European 
agents for DE TREY’S SYNTHETIC CEMENT 


London, April 10, 1911. 
MESSRS. C. de TREY & CO., 
London, W. 


Gentlemen :— 

About two years ego you sent me samples of a new silicate cement, at the 
same time telling me something about the scientific experimental work which had 
led to the roduction of this cement. I therefore began using it with some con- 
fidence that it would prove a distinct advance in this field. Two years’ experience 
with it bas fully justified your claims and my expectations. It is markedly superior 
in several ways to the half-dozen or more silicate cements I have previously tried. 
With one or two exceptions, where I believe the fault was due to lack of care in 
mixing, I have not been able to detect the slightest change in colour or translu- 
cency of the fillings I have observed, and in no instance have I seen that dark 
line around the margin of the fillings which sometimes occurs with other cements. 
Cases of extensive contour on masticating surfaces show scarcely a trace of wear 
after eighteen months. In small and medium sized fillings your Synthetic Cement 
has largely superseded porcelain in my own practice. 

I may add that the use of the rubber dam and the most scrupulous clean- 
liness, particularly of the glass slab and mixing instruments, are conditions essential 

_to the highest degree of success in the use of your cement. The extreme fineness 
to which your cement is ground, and, perhaps, also the great accuracy in the com- 
bination of the material, make it very sensitive to the least trace of foreign sub- 
stance. I discovered one day that there was sufficient matter on my glass mixing- 
slab, even after it had been carefully wiped with a towel, to sensibly change the 
colour of your cement. Since then, I have always wiped my mixing-slab with 
alcohol, and when this is done the cement is always true to colour. 


Very truly yours, 


This letter is from one of the greatest dentists in practice, a 
man born and educated in America, who has made an enviable 
reputation on the other side of the water. 
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BARGAINS IN SECOND-HAND GOODS 


1 R. & R. Cabinet, Golden Oak, No. 75. . $40.00 $95.00 
3 Harvard Cabinets No. 46, Oak .  §0.00 110.00 
1 R. & R. Cabinet No. 35, Oak . 65.00 90.00 
1 R. & R. Cabinet No. 66, Oak . ‘ ‘ . 80.00 135.00 
1 No. 2 Pelton & Crane Furnace ‘ ‘ » 55.00 70.00 
1 Holmes Table, Mahogany ‘ ‘ ‘ . 10.00 25.00 . 
1 Electro Dental Engine, D. C., Wall Type . 70.00 115.00 
1 Marshall D.C. Engine, Wall Type . é . oe 120.00 
1 Table Bracket 6.00 10.00 
1 No. 14 Roll Top Bench, Oak . ‘ ‘ - 40.00 70.00 


THE DENTISTS’ SUPPLY COMPANY 
47-65 West 42d Street, New York City 


Every dentist knows the important part played by 


Intestinal Toxemia—Chronic Constipation 
IN DENTAL CARIES 


Its correction is imperative and no remedy meets every require- 
ment so satisfactorily as 


PRUNOIDS 


(EDIBLE TABLETS) 


This preparation represents a distinct advance in the treatment 
of constipation. Under its systematic and continued use intestinal 
atony is corrected, the toxemia is overcome, and the whole general 
nutrition is materially improved. 

The teeth zeceive their share of the benefits, and dental treat- 
ment is given every opportunity to accomplish its purpose. 

Samples on request. 
THE SULTAN DRUG CO. 
SOLD BY DRUGGISTS ST. LOUIS, MO. 
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Niagara Solder 


For 14 Kt. Gold, ‘ : ; : $ .55 per dwt. 


High grade. Easy flowing. Always the same. 
And that pale color is absent. 


MADE BY 


A. ROBINSON 
3 CATHARINE STREET, NEW YORK 


WRITE TO US OR ASK YOUR DEALER 


WHY DENTISTS DO NOT SUCCEED 
The Business Problems of a Profession 


By FREDERICK CROSBY BRUSH, D. D. S. (The Press of The Dental Digest. Price $1.00) 


The author says in his preface, “‘He is convinced that the reason that some (he might 
have said many) have not succeeded as they anticipated has not been due to their lack 
of professional ability so much as to their lack of business ability and a knowledge of the 
business principles that are involved in all transactions.” 

It is a well known fact that many poor operators are overrun with patients, while 
many excellent operators could see more patients than they do. Many very superior 
men professionally are driven to other occupations, and others so poorly equipped pro- 
fessionally that the term dentist is a misnomer, live in fine houses, drive autorrobiles and 
enjoy prolonged and frequent vacations. If a good business man can do so well financially 
with little or no professional skill, then there is a most excellent reason why the man with 
the superior professional ability, who lacks business methods, does not succeed. 

“The Business Problems of a Profession” points the way to success and treats of 
problems important to the young man just seeking a location after graduation, as well as 
the oldest practitioner. 

It is the opinion of the writer that no one can read this book carefully without greatly 
increasing his income, by adopting the methods of Dr. Brush as set out in this volume. 


—THE DENTISTS’ RECORD. 


The above is entirely unsolicited testimony. The writer is the very best authority. He sees 
the value of the book. The price of the book is insignificant. Its worth to the average dentist 
cannot be estimated. Do not wait till the edition is exhausted. Order now. 674-8-11 
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ANATOMICAL ARTICULATION 
FOR DENTISTS 


For two years I have been articulating dentures for Dr. G. W. Clapp. I 
have now established a laboratory to do this work for others. 


Mount your models on the Snow Articulator, make flat trial-plates of 
proper heights, and send, with shade of teeth desired. 


Directions for work and prices on request. 


HERBERT A. HERZOG, 231 West 125th St., NEW YORK, N. Y. 


SOUTHERN CALIFORNIA 


COLLEGE OF DENTISTRY 
UNIVERSITY OF SOUTHERN CALIFORNIA 


Fifteenth Annual Session begins October 3d, 1911. For 


announcement, address 
L. E. FORD, D.D.S., Dean 304 E. Fifth St., Los Angeles, California 


Lhasa distinction between a germicide and an antiseptic is that one kills 
the germ while the other simply produces conditions unfavorable to 
its development. 


Dioxogen 


unites the qualities of both—it actually destroys germ life and it produces 
clean healthy conditions where germs do not thrive. 

It’s worth remembering, too, that DIOXOGEN is entirely harmless 
—not a vestige of poison or evil about it. 

A copy of a report on the germicidal value of DIOXOGEN 
may be had by whiting for it. 


THE OAKLAND CHEMICAL CO. 
98 FRONT STREET, NEW YORK 
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FOR THE LABORATORY 
HALL’S WHITE METAL BARS 


The Original Bar for strengthening rubber plates 


HESE bars are made from the Hall White Metal Alloy, the only suc- 


cessful substitute for the costly metals yet discovered. Each bar is 
carefully ae agg which insures a strong anchorage in the rubber 
and further stiffens the They are very rigid, and will SUCCESS- 


FULLY STAND VULCANIZING, double the strength of the plate, 


and remain in perfect condition as long as the plate itself. 
All Genuine Bars have our name on the label; be sure it is there 
before buying, there are many imitations on the market. 


Price 50c. per dozen 


HALL’S ABRASIVE WHEELS 


For Finish- 


The Only 
Perfect ing Rubber 
Appliance j Plates 


'HIS Wheel has proven to be the most effective appliance for dressing up 
rubber plates ever made. It does its work in the most rapid and accu- 
rate way. 

It is made up of numerous layers of emery paper, coiled into a solid 
wheel 3-inch thick. The successive layers of paper can be removed as they 
become worn, and a fresh surface exposed for use. ach layer of paper will 
finish several sets of teeth. 

The Wheel has a rounded edge, which fits nicely into all parts of the 
plate, and will retain its shape until the entire Wheel is exhausted. 

ere is an elasticity about the touch of this Wheel which makes it far 
pleasanter to use than burs or stones, and it finishes the plate with a smooth 
and even surface in a surprisingly short time. @ Sizes: 1, 136, 134, 2, 2%, 
3 inches. Prices: 15, 20, 25, 30, 40, 50 cents each. 


| WM. R. HALL & SON CO., 115 North 17th St. Philadelphia 
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OUR SPECIAL OFFER INTERESTS YOU 


To convince you, we will send free, once, a 2-oz. bottle of 
Anaesthetic, or any of the following—in full-sized packages 


On receipt of 25c each, to cover postage and packing 


Doctor, Join Our Ranks and Share Our Profits 


Our Profit Sharing Reduces the Cost to You One-Half 
From Our Former Prices 


YOU CAN PAY A HIGHER PRICE, BUT YOU CAN’T GET A BETTER ANAESTHETIC 


Dr. Gilmore’s Excel wiy 
Aseptic Local Anaesthetic it: 


as water, with no 
danger of toxic or after-effects. It will assist the gums in heal- 
ing, and your extractions will be absolutely painless. You owe 
it to yourself and your patients to use only the best. A 
trial will convince you, as it has thousands of others, that 
Dr. Gilmore’s Excel is the safest and most efficient local anaes~ 
thetic on the market today, and is the lowest priced. 


PROFIT-SHARING 2-0z. Bottle............ 75¢ 124%oz. Bottle......... $3.00 
PRICES $3.50 4—12%-oz. Bottles... . $11.25 


GILMORE’ s 


OY Al Het 


cures the worst forms of abscesses 1 in one to three treatments. 


Abcesque You would not be without it. . ; ; Price $1.00 


stops toothaches, after-pains i in extraction, hemorrhages and slough- 


Pp ulpine *. ing at once, and by i its use pulps can be successfully saved and ca ped. 


Once in your hands you will always use it. . > Price $1.00 


does devitalize painless. 


no other. Price $1 00 


These Preparations are Acknowledged the Best by Those who Try Them 


SENT PREPAID ANYWHERE IN THE UNITED STATES ON RECEIPT 
OF PRICE, OR FROM YOUR DEALER 


MONEY CHEERFULLY REFUNDED IF NOT SATISFIED 


EXCEL CHEMICAL CO. 


Established 1895 Department B, DUMONT, N. J. 
To be had of the Dentists’ Supply Co. and all its Branches, or of your Dealer 
23 


. 
} 
*AINLESS EXTRACTION 
sland Midor Sargical 
Excel Chemical 4 


The Most Wonderful Invention of the Age. 
Strips and Disks made of the finest nickeled 
Swedish steel, with a heavy coating of a new 
abrasive called Alundum (which is much 
harder and lasting than carborundum), 
electrically incorporated into the very 
surface of the steel. This makes a 
product that is practically indestruc- 
tible and is always ready for 

the operator. They are so 
thin, little or no separation is 
required. The disks also 
come in a heavy or thicker 
style, formerly known as 
the “Case’’ disk, and are 
especially adapted to 
cutting down tooth 
structure. The 
“Lightning” goods 
will cutanything 
required of 
them by the 
dentist. In 


ty gold 
fillings 

DY the sur- 
[eS plus gold 
is caught 

Ne and saved in 
thestrip ordisk, 

) and may be re- 
covered, and _ the 
surface. renewed by 
passing the disk 

through dilute acid. 

“Lightning” Disks and 


Strips are sold under the 
strongest guarantee of perfect 


strongly urge you to buy of your 


Ry, satisfaction. As the supply will 
DY not be equal to the demand, we 


finishing NOY dealer at once. 
gold or 
cast- & PRICES 
Ry Strips (any style) . : per doz., $1.50 
Disks, inch, thick or thin 1.50 
Disks, % inch, thick or thin . 2.00 
Disks, % inch, thin . 2.50 
Disks, % inch, thick 3-00 
Sent prepaid on receipt of price 


SOLE AGENTS FOR THE V. S. 


THE PINCHES DENTAL MFG. CO. 
Buffalo, N. Y. 
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Catch these 
Dollars 


for hints, as follows: 


$100 FOR THE 100 BEST HINTS 


FOR PUBLICATION 


of them in this contest, may prove very profitable. 


to be published. This alone is worth the 


Try them. 


¥ 


Two hundred and seventy-five dollars in prizes for practicable 
gold-working hints. Nothing to pay and nothing to buy in order 
that you may try for prizes. As many opportunities as you 
wish for entering hints. Contest now on. Closes March 1, 1912. 
Every gold-worker will appreciate a book which offers 500 of the 
best gold-working hints obtainable. To secure the hints for such 
a book first hand, from actual workers, we are offering prizes 


$75 FOR THE 100 SECOND BEST HINTS 
$50 FOR THE 100 THIRD BEST HINTS 
$0.25 FOR EACH OTHER HINT ACCEPTED 


All hints are eligible save those published in our little book, “Gold 
Knacks,” a copy of which will be sent you, free, on request. 
A record of your own gold-working methods, and the entering 


Every dentist who enters one or more hints will be 
of the first copies of the book johich is 
lal, 


Some simple little knacks, to which you 
are so accustomed that you think them 
second-nature, may be prize winners. 


THE J. M. NEY COMPANY 
HARTFORD, CONN., U. S. A. 
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Px Why continue with that old chair 3 
%@ and other old-style office equip- 2 
ment when you can buy Harvard 
3% up-to-date furniture on the follow- 3¢ 
ing terms MONTHLY PAYMENTS 
10.00 75.00 to $ 350.00 
15.00 350.00 « 500.00 REP 
20.00 500.00 « 600.00 


29.00 600.00 « 800,00 
30.00 800.00 « 1,000.00 


Send for our Catalog OR LIBERAL DISCOUNT FOR CASH 


THE HARVARD COMPANY 


CANTON, OHIO 


as ° HARVARD COMPANY, CANTON, OHIO. 


Send me catalog with prices and terms of Harvard Dental Furniture. 
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The PYORRHOCIDE 
CLINIC 


1 UNION SQUARE NEW YORK, U. S. A. 
Conducted by W. F. Spies, D.D.S. 


offers you a FREE POST GRADUATE COURSE which will enable you 
to successfully TREAT PYORRHEA and SAVE TEETH. 


ILLUSTRATED LECTURES, covering the causes and effects of pyorrhea, 
and its treatment. 


CLINICAL EXPERIENCE in the TREATMENT and COMPLETION of cases 
by YOURSELF, under the personal supervision of Dr. Spies. 


PRACTICAL USE OF SPLINTS on extremely loose teeth when indi- 
cated, and, in fact, every phase of pyorrhea treatment and prophylaxis is 
taken up, from the standpoint of getting results in general practice. 


Plan to Take the Course when in New York 


and in the meantime write for any information you may desire concerning 
the treatment of pyorrhea in general, or regarding individual cases described 


by you. 
Address 


THE PYORRHOCIDE CLINIC 
1 Union Square, New York City 


N. B.—If you are interested in mouth health, write for the most complete 
work on Pyorrhea ever written. The book is illustrated in color, and shows 
numerous cases of pyorrhea in various stages, and will be sent Free on 


uest. 
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RE are a few good dental alloys—when 


we consider uniform excellence, very few. 


There are others that approach the 

standard which is necessary in a material 

that must be relied upon to save teeth. They are 

not ‘‘balanced,’’ but their formulae are approx- 

imately correct and they are made with a degree 
of care. 

But most of the dental alloys sold are not fit 
for the purposes for which they are intended. 
They are mostly tin, and are melted and cut under 
conditions far from ideal. 

Any dentist who takes chances by using such 
alloys in his practice is gambling with loaded dice ; 
he can’t win. 

Everybody knows what 20th Century Alloy is. 
All chance is eliminated. It is the one alloy that 
is scientifically ‘‘balanced’’ or proved in every 
batch. No material has been more thoroughly 
tested or more uniformly pronounced ‘‘right.” 


The L. D. Caulk Co. 


Good, Bad and Indifferent 
Qh 
Gol 
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VARIOUS EMINENT BACTERIOLOGISTS 


have testified to the value of Kolynos Dental Cream as a Disease Preventer. 


NUMEROUS DENTISTS AND PHYSICIANS 


have seen its beneficent effects in cleansing the teeth, in destroying dangerous 
microbes, and cooling, refreshing, deodorizing and disinfecting the mouth 
in fever cases. 


THOUSANDS OF SUFFERERS 


from erosion, pyorrhea, chronic catarrh, and the numerous septic disorders 
which occur so frequently in the mouth and throat, have by its daily use 
found relief and protection. 


THESE ADVANTAGES 


and many others have been gained without impairing the vitality of the 
tissues, thus establishing Kolynos Dental Creaia as an unrivaled 


PREVENTER OF DISEASE. 


If as yet unacquainted with this valuable preparation, send your name 
and address for free tube and literature to 


THE KOLYNOS COMPANY 


New Haven, Conn., U. S. A. 


LONDON PARIS DRESDEN 
BOMBAY HAVANA 
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Positively Holds Denture Secure 
Whittaker 

D enture " Showing sectional view of cup disc 
in Denture. 


Vacuums A marvelous invention in Denture 


Construction. Simplicity in applying. Scientific in 


ea principle. Positive in results. 
Note that there are no buttons to irritate the tissues. Can also be attached to plates that are made that do not hold. 


Price per box of Seven Vacuums ~~ 4 THE WHITTAER DENTURE VACUUM CO., Inc. 


Complete Outfit, $3.00 Amsterdam, N. Y. 
Patented in the United States and Foreign Countries in 1911, 


Spooner’s Cement Pad Spooner’s Quick Filler 


To be used in all cases for cement or 
porcelain. CLEAN, SAVING, and 
reduces labor. Price 25c 


DOES NOT LEAK 


? 

How can It 
Fills right up, with no delay. Price $1.50 
All parts interchangeable. All Depots. 


F. B. SPOONER, 1561 Broadway, Brooklyn, N.Y. 


Some Crown Posts Insure Failure 


T isn’t worth while to set a crown that will not ‘‘stay put.’’ If 
the post is made of a metal which will stretch or bend under the 
force of occlusion, so that the crown may be displaced, your work 
is foredoomed to failure. On the contrary, if a crown of strong 
porcelain be set on a strong post, it is likely to endure. 

Twentieth Century and Dentsply Crown Posts do not stretch 
or bend under the force of occlusion. The crowns stay where they 
are placed. Thousands of dentists have abandoned all other forms 
of crowns and use these exclusively. 


The price is 40 cents each, but in cases of 100 we can make 
you better prices and very favorable terms. 


DENTISTS: “SUPPLY; COMPANY 
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BRITTON’S VITRIFIED CEMENT 


has been sold for thirty years, strictly upon its merits. 


BRITTON’S VITRIFIED CEMENT 


has more twenty-year-old fillings doing service today than 
any cement in the world. 


BRITTON’S VITRIFIED CEMENT 


has been improved every year, until now it is equally superior 
for every purpose. 


BRITTON’S VITRIFIED CEMENT 


is easy to manipulate, extremely adhesive, impervious, hy- 
draulic, sub-marine, strong, hard and durable. 


BRITTON’S VITRIFIED CEMENT 


is made in cream white, light yellow, yellow, brown, light 
grey, pearl grey, grey and black, or copper oxide. 


BRITTON’S VITRIFIED CEMENT 


is sold everywhere at one-third the price of other cements, 
quantity considered. 


BRITTON’S VITRIFIED CEMENT 


is the cement you should insist upon your dealer furnishing you. 


BRITTON’S VITRIFIED CEMENT 


sells for $1.00 per package, bottles all double-portion size. 


BRITTON’S VITRIFIED CEMENT 


is made by 


W. OGDEN BRITTON 


483 W. State Street, TRENTON, N. J., U.S.A. 
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When a Pin-Facing 
Breaks 


Do you say; “Oh, very well! such happenings will occur”? 
Then follows an unsatisfactory and unsanitary repair. 


When a Steele facing breaks the fault, if fault there be, can be 
remedied, and a mechanically perfect and sanitary repair made, 
rendering the structure oft-times better than before the break 
occurred, 


Steele’s Interchangeable Posteriors (all porcelain) possess the 
same advantages of absolute interchangeability, sanitary appli- 
cation and ease of manipulation that have made the facings 
popular. 


They supply a porcelain masticating surface, avoid the obnoxious 
display of gold, at a saving in cost as compared with all-gold 
construction. 


Their strength when correctly applied is far in excess of the 
requirements of mastication. 


MAY WE SEND YOU FULL INFORMATION? 


THE COLUMBUS DENTAL MANUFACTURING CO. 


646 Wager Street - = = = Columbus, Ohio, U. S.A. 
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WE ARE PROUD OF THE 


—DISTINCTIVENESS OF OUR EQUIPMENT— 


the originality of design, the unique feat- 
ures of performance, the unequalled per- 
fection, and unparalleled record of satisfac- 
tion. We have both the mechanical and 
human equipment which has made pos- 
sible the design, invention, and manufac- 
ture of these electrical appliances. We do 
not imitate. Many of the instruments that 
comprise the Switchboard and Compressed 
Air Outfit are original with this Company. 
The Switchboard and Air Compressor 
equipment have many features of individ- 
uality covered by patents, and cannot be duplicated by others. 
The dentist who has our Switchboard and Air Com- 
pressor Outfit benefits by this. Without extra cost, he buys 
in our equipment valuable experience. He does not experi- 
ment. Electro Dental Equipment will give to qa 
your own office a distinction and professional | 
dignity hardly obtainable inany other way. Your 
old patients will appreciate your modern meth- 
ods. New ones will naturally come to you 
because of your ability to do better and more 
satisfactory work. 
You owe it to your future success to 9 
plan for the equipment NOW. Our booklet 
“ELECTRICITY AND PNEUMATICS _IN 
OPERATIVE DENTISTRY” will suggest oper- 


ative uses that you may not have realized before. 
WRITE FOR IT TODAY 


ELECTRO DENTAL MFG. CO. 
1228 Cherry St. Philadelphia, Pa. 
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You can earn as much per hour filling 


CHILDREN’S TEETH 


as on adult work, and do the work per- 
fectly and professionally by the use of 


‘TRADE-MARK 


ARNODA 


The following process is advised by able 
Dentists: Wash cavity with luke-warm 
water; remove decayed tissue around the 
walls; do not disturb the leathery deposit that 
lies directly over the pulp; mix a little 
ARNODA to the consistency of putty 
and squash it into the cavity with a small 
pellet of cotton; remove the cotton and 


insert filing OVER THE ARNODA. 


This treatment will preserve deciduous 
teeth as long as they should be retained. 


Sample—enough for thorough 
trial—Free for the Asking. 


PRICE, per Package, - - $1.50 


From your Dealer or Direct 
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ACUTE INFLAMMATION 


A patient applies for treatment with a jaw so swollen 
and painful that it is impossible to open the mouth 
sufficiently to make a proper examination, much less do 
any operating. 

We are constantly receiving reports from dentists who 
have treated such cases with a thick, hot dressing of 
Antiphlogistine, to find that in twenty-four to forty-eight 
hours the swelling and pain have so far disappeared as 
to allow of proper operative procedures. 


But—“‘A stitch in time saves nine.’”’ Antiphlogistine, 
used when the inflammation is beginning, will prevent 
the serious condition pictured above. 


Manufactured Only by 
THE DENVER CHEMICAL MFG. CO 
NEW YORK 


Trade Mark 


PLATINUM AND IRIDIUM WIRE FOR POSTS 


In all Richmond crown work, and for similar purposes, the crown posts should be made of platinum and iridium 
wire. Such posts are sufficiently stiff to withstand the force of occlusion, so that crowns made with them cannot 
be forced off the roots. Platinum and iridium wire is so high fusing that it is not affected by any heat required 
to complete the crown or bridge. It is not affected by the fluids of the mouth. 

Our platinum and iridium wire is furnished square, round or triangular, in all sizes. It will be found evenly 


alloyed and of most satisfactory character. 


SOFT PLATINUM FOIL FOR INLAYS 


This foil consists of pure platinum annealed in such manner as to render it free from temper 
and very easy working. It is not excelled for matrix forming. It may be had in all gauges. 


We Buy, Exchange and Refine Anything Containing Platinum, Gold, or Silver at 


Reasonable Prices 


THE ROESSLER & HASSLACHER CHEMICAL CO. 


100 William Street, New York 


PATENTS || JRRHEA 


Hepatica in the treatment of ff 
diseases of the uric acid dia- 
thesis it has been found spe- 


Caveats, Trade-Marks, Design- cially beneficial in pyorrhea 
alveolaris, a malady in which 
Patents, Copyrights, etc. rheumatism and gout are po- 


tent causes. It contains the 
———— od similar to the celebrated 
itter Waters of Europe, forti- 
Correspondence Solicited fied by addition of Lithia and 
Sodium Phosphate. It stimu- 
lates liver, tones intestinal 
tract, improves digestion, as- 
similation and metabolism. 
Write for free samples. 


Fendall Building. - Washin 
BROOKLYN-NEW YORE 


An Me | 
Sal Hepatic, 
SALINE LAXATIVE 
PRIc acip souvent 
MYERS 
NEW YORK 
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Do You Like This Cabinet? 


@ There are low-priced American Dental Cabinets, but there 
are no “cheap” ones. In the fundamentals of construction 
and finish, everything we make is of first quality. 


Quarter-sawed 
Cabinet Oak, $80 
No. 92 Mahogary, 
$95 
With Medium 
Top 


@ Realizing, however, that there is a demand for medium 
and low-priced cabinets, we have met it by making well con- 
structed, finely finished, convenient designs, with all the 
more important features of our best cabinets. 

@ Such a Cabinet is shown in the illustration. This Cabi- 
net can also be furnished with several different styles of tops, 
in either oak, mahogany or white enamel finishes. 

@ For a detailed description and prices, send for a copy of 
our catalog. 

@ To insure prompt attention, address | 


The AMERICAN CABINET COMPANY 


SALES DEPARTMENT 4 TWO RIVERS, WIS. 
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Do You Enjoy Your Work? 


’ @Do you look on your work merely as a task, or are your 
appliances so up-to-date that everything you do is a pleasure? 
A few dollars rightly invested frequently makes all the dif- 
ference between the drudge and the successful dentist. 


With Top 


@ Is your laboratory equipment up to your grade of skill, or 
is it holding you back ? To play fair with yourself you need 
a Bench like our No. 10 with top. It will be the most profit- 
able present you’ve ever made yourself. 

@ Its conveniences are described in our catalog. May we 
send you a copy? 

@ Bear in mind that we make a full line of Operating, Lab- 
oratory and Reception Room Furniture, and that our goods 
can be combined with chair, cuspidor, switchboard, etc., 
and purchased on one contract on easy monthly payments. 
@ To insure prompt attention, address 


The AMERICAN CABINET COMPANY 
SALES DEPARTMENT t TWO RIVERS, WIS. 
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MYI OC A QUALITY and PRICE ACCOUNT FOR 
FREQUENT LARGE SHIPMENTS 
Above is photo of 12,000 oz. shipment, August 29, 1911 
One firm orders 55,000 ozs. in eight months 


No Secret About It sic Price for Highest Quality 
4-oz. bottle, $1.25; Four 4-o0z. bottles (16 ozs.), $4.50; 32 ozs., $8.50 


SPECIAL TRIAL OZ., once only, with Hypodermic Point, 25c. 


THE MYLOCAL MFG. CO., INC., 300-302 MAIN STREET, BUFFALO, N. Y. 


AMERICAN PLATINVM WORKS 


251-255 N. J. R. R. Ave., Newark, N. J. 


PLATINUM 


..F oil and Sheet, Specially Soft... 


WIR SQUARE, TRIANGULAR, HALF ROUND AND ROUND, 
9 SPECIALLY HARD, MEDIUM AND SOFT. 


Extra Pure Platinum Wire for Electrical Furnaces 
Platinum Ware of any Description 


We Exchange, Buy and Refine Platinum and Platinum Gold 
Scraps, also Dentists’ Sweeps 
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Putting Yourself Into Your Work 


Doesn't necessarily mean wearing yourself out at it. Some dentists 
wear themselves out on gold fillings. They fuss over the details of 
cavity formation. They use gold in small particles and pound it as 
if it were for the foundation of a building. They wear themselves 
and their patients out. 

Dentists who use 


De Trey’s Crystal Fiber Gold 


Wear out neither themselves nor their patients. They take all essen- 
tial pains with cavity formation. They adapt De Trey’s Crystal 
Fiber Gold perfectly with hand pressure. They fill the cavity rapidly 
in the same manner. And they get fillings which cannot be excelled. 
Their patients appreciate the comfort. 

Try this gold on your next difficult case. 


Prices: 1/8 oz. $4.25; 1/16 oz. $2.15; 1/43 oz. $1.00 


wet de TREY & SONS, 28 South 40th St., Philadelphia, Penn. 


"THE WASH THAT HEALS" 


Treating diseased conditions of the 
oral cavity demands a wash with 
positive healing action—THAT'S 
LAVORIS. 


LAVORIS Chemical Co., 
Minneapolis, Minn. 
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2 of construction should 
The D et ails be given due consider- 
ation by every dentist about to buy an electric 


engine, for the way appliances he buys are made 
means everything to a dentist, in the years to come. 


@ The illustration shows an 
Alternating Current Engine 
Commutator with the brush 
holder and carbon brushes, 
the latter resting on the com- 
mutator. These are the rela- 
tive positions of the various 
parts as they are in the actual 
motors. The carbon brushes 
are slotted and held on the 
ends of the brush supporting 
arms by a small screw, so it 
is a simple matter to renew 
the brushes when required. 
The carbons are given a little 
Brush Holder and Commutator 
Alternating Engine mutator by means of the ten- 
sion springs, and the latter 
being the same as the main spring in a watch, they never 
require any adjustment after being set in the factory. 


q If you are considering the purchase of an electric 
engine, the Columbia Engine is the one to get, 
and if you’ll send for our catalog, it will give you 
more reasons why. 


THE RITTER DENTAL MFG. CO. 


ROCHESTER, N. Y. 


— 
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Fellowship 
Crown-Bridge and 
Inlay Cement 


is impervious 


Cement Pellets suspended Sectional view of same 
Pellets after 48 hours. 


in Magenta solution. 


Crown-Bridge 
and Inlay 
Cement 


Some Other 
Cements 


It is the Strongest, STICKIEST Cement known. 
Learn to say ‘‘FELLOWSHIP.’’ 


SOLD BY ALL DEALERS 


One-color Box , . , $1.50 Four-color Box . . . 


Manufactured by 


Dental Protective Supply Co. 
2231 Prairie Avenue, Chicago 
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A Safe °7 ~ There are 

Silicate Silicates, 
and 

Cement Silicates 


But the clinical experience of conservative men has prov 
en that “ PHENAKIT’”? is the one and only silicate cement that does not 
injure the pulp. 

“PHENAKIT”’ has stood the test of time, and is used by the 
most conservative dental practitioners in this country; their duplicate 
orders proving that it meets all requirements. 

“PHENAKIT” may be used with perfect freedom whenever a 
silicate filling is indicated or desired. 

“PHENAKIT” may be packed with any steel instruments that 
are clean. 

“PHENAKIT ” fillings will not discolor. 

“PHENAKIT ” is adhesive, translucent and takes a high polish. 


A “Trial Set’? Consists of 
One Box, color L (Light Yellow) complete (with liquid) . . . . $2.50 
One extra bottle of powder D (Light Pearl Gray) . . . . . . 1.60 
One Agate Spatula 1.00 


One Bottle Varnish free. Total = 


We Do Not Furnish Samples. 
Order through your Dealer or direct from the Importer, 


GUSTAV SCHARMANN, 1183 Broadway, New York 


AG 

SCHARMANNE 
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To the Dentists of the Great 
Middle West 


We maintain at St. Louis and Des Moines the best equipped 
laboratories in the Middle West. No matter where you are located, | 
from Canada to the Gulf or from Ohio to Colorado, we can handle your 
laboratory work. We have experienced organizations at both St. 
Louis and Des Moines and have given particular attention to this 
branch of our service. 


Cast Aluminum Dentures 


Made with Giant Centrifugal Machines, are superior to any 
other in density, accuracy of fit and beauty of finish. 

We will furnish sample like the abcve, finished with seven Ana- 
tomical teeth on one side and with exposed attachment on the other, 
finished to a mirror polish, for $5.00. This is a great help in explain- 
ing to your patient the advantage and beauty of a metal denture. 


Send Us Your Laboratory Work 


If in the North Central States If in the South Central States 
Send to Send to 


Des Moines St. Louis 


Price Lists and Other Information on Request 


The O’Brien-Worthen Company 


The Great House of the Middle West 


DENTAL Depovs: St. Louis Des Moines Keokuk Sioux City 
Davenport Dubuque Joplin Iowa City 


_| 
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Painless Dentistry 
: “A Fact at Last” 

BY USING 


Velvo Phenox 


| | (A Plastic Obtundent) 


The most sensitive dentine can be excavated without a 
single twinge of pain. 
It positively will not injure pulp or gums. 
| Let us mail you a booklet of testimonials received from 
all quarters and written by leading practitioners. 

To prove our claim we will forward you, charges prepaid, 
a full-size packet for 30 days’ trial. Terms—Remit or return 


unused portion. 
PRICE, $1.50 PER PACKET 


OUR OTHER SPECIALTIES ON SAME TERMS. 


Velvo Root Filling and Treatment for Permanent Root Filling : . $1.00 
Velvo Devitalizing Fibre—will painlessly kill pulps . 1.00 
Velvo Cap—used for pulp capping and temporary stopping . ‘ ‘ 1.00 
Velvo Sedative Fibre— instantly cures toothache from exposed pulps a 25 
Velvo Boro—an antiseptic suction powder for artificial dentures . . 50 
Velvo Local Anaesthetic ‘ 50 


All prepared from the formula of J. W. Musgrove, D.D.S. 


THE VELVO DENTAL SPECIALTY CO. 


Welles Building, 18 Broadway, New York . 
OR FROM 


DENTISTS’ SUPPLY COMPANY 


AND ITS BRANCHES 
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It Is Not Necessary 
To Apply The Dam 


For the proper introduction of plastic fillings and other comparatively 
short operations. Absolute dryness can be preserved with COTTON 
DENTAL ROLLS (Johnson & Johnson’s) and the work just as thoroughly 
done, with a saving of time, expense and much tedious labor to the 
operator and less discomfort to the patient. This plain truth is proven daily 
by thousands of skilful and conscientious dentists and can be verified by trial. 

If you are not familar with them and do not understand their use 
write for samples free of charge and the leaflet telling how to use them, 
which also contains suggestions for their application from a number of 
prominent dentists. 


Sold by leading Dealers in Dental Supplies 
in every country in the world. JOHNSON & JOHNSON 
Specify Johnson & Johnson’s New Brunswick, N. J., U.S. A. 


THE 
Imperial 
DENTAL SYRINGE No. 3 
(Patented) 
The new cartridge packing of the Imperial No. 3 Dental 
Syringe affords several advantages over No. 2. 
The cartridges may be stocked by dealers, thus obviating the 
necessity of sending syringes back to be repaired. 
The washers, being enclosed in the cartridge, insure more 
even pressure on the plunger, hence more durability. 
The syringe is also rendered more cleanly by the packing 
washers being enclosed in a container, rather than meshing 
in the threads of the packing box. 
Imperial No. 3, including wrench : $2.00 
Imperial No. 3, complete in paper box, with two needles, ° ° ‘ . 2.25 
Imperial No. 3, complete in leather case, with two needles — oP : 3 F 3.00 
Imperial Packings in cartridge form, for No. 3 Imperial Syringe, including four needle washers +25 
THE RANDALL FAICHNEY Co. 


Instrument Makers 


BOSTON 


SEND FOR CATALOG 5D 


| 
BOSTON 3 
‘trate 
«U.S.A. 
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Paper Drinking Cups 
For Dental Offices 


DISCARD THE UNCLEAN GLASS, AND USE 
THE DAINTY AND INEXPENSIVE PAPER CUP. 
Attractive and convenient holders are provided for their use, 
from which the cups are detached one at a time. 

WRITE FOR PRICES AND FULL INFORMATION 


John Manufacturing Co., Springfield, Ohio 


Patent Applied For 


“RIMLESS UPPER” 


What could be more natural than this rimless upper? 
Get your competitors to guessing. 


Your patients can renew the cup at will. This feature 
alone makes the ‘‘ EUREKA’”’ cup superior to any other 
device on the market. 
“A NECESSITY IN EVERY LABORATORY” 

Upper or Lower $2.00 per Box of Six 


EUREKA SUCTION COMPANY, LOUDONVILLE, OHIO 


ENABLES YOU TO CAST PORCELAIN 

INLAYS AND RESTORATIONS IN EXACT- 
LY THE SAME MANNER AS WITH GOLD, 
WITH THE SIMPLICITY AND ACCURACY 
HITHERTO SO MUCH DESIRED BUT UN- 
ATTAINABLE WITH THE OLD METHODS 
OF MANIPULATING PORCELAIN. 


Consists of of six trial-size bottles, as- 
“| = O fi sorted shades, special crucible former, 
¢ e 0 ut 1t casting ring, investment compound and 
polishing powder. 

e Consists of six large-size bottles, most 
$ 1 7.50 Outfit popular shades, holder for same, special 
crucible former, one 1-inch and one 1%- 

inch casting rings, investment compound and polishing powder. 


For Sale by Dealers or 


THE WELDEN DENTAL SPECIALTY CO. 


507 FIFTH AVENUE, NEW YORK, N. Y. 
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ANOTHER OF O U R NEW ONES. 
WE HAVE ALWAYS RE LT INCLINED TO STEER 
nee OF ALL A L U M N U M DENTURES, BUT WE 
ARE MAKING PLATES WITH FELT 
ALUMINUM LINING THAT ARE VERY — CLASS, 
GUARANTEED 


PEEL, DISINTEGRATE, OR DISCOLOR, NOR WILL THEY CAUSE SORE- 
NESS OR INFLAMMATION OF THE TISSUES IN ANY WAY. 
ALL THIS FOR $2.00 PER PLATE EXTRA. 


DON’T FORGET THAT 


WE ARE THE 
ONLY MAKERS 
OF SUPPLEE S 
SANITARY RE- 
MOVABLE GUM 
BLOCK, FOR 
FRONT OR SIDE 
BRIDGES. 


SAM’LG. SUPPLEE @ CO. 


874 BROADWAY, NEW YORK 
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WANTS, FOR SALE AND CLASSIFIED 


Address all advertisements to THE DENTAL DIGEsT. 


WANTS, TG RENT 


Confined to dental notices. Thirty words, $1.00. All over, 
5 cents per word, letter or initial. Money with order. 


Dental Practices. Our method is time-tried 
WANTED— and brings quick sales without publicity. 
Write for information. Unlocated dentists write for bar- 
gain sale lists. Mention States desired. The Dentists’ 
Middleman, A. E. Hoag, D.D.S., manager, Carrollton, Ill. 
Dr. C. M. Cryor, D.D.S., manager Western office, Old 
National Bank Building, Spokane, Wash. 


ANTE __All-around Pennsylvania registered dentist. 
Ww Good salary. Permanent. Johnstown Den- 
tal Parlors, Johnstown, Pa. 


FOR QUICK SALE. Dental practice, $4,000 
FOR SALE—,,, $5,000 yearly, New York State; must dis- 
pose at once; ordered to warmer climate. Chance of a life- 
time for right man. Address ‘‘ Quick Sale,”’ care of Tur 
Dentat Digest, 47 West 42nd St., New York City. 


ALE One high-low Gould dental chair, prac- 
FOR S tically as good as new. Engine, gasometer, 
bracket and table, and numerous instruments, at one-half 
cost price. Address ‘“G. G.,’’ care of THE DENTAL Dicest, 
47 West 42nd St., New York City. 


Office in Western Pennsylvania town of 

FOR SALE—; 909 people. No opposition. A_ bargain, 

$200. Have other offices and unable to properly care for 

o a. Address the Johnstown Dental Parlors, Johns- 
wn, Pa. 


: Ww _Position as assistant dentist in ethical office; 
have had five years experience; registered 
in Kentucky; best of references. Address ‘‘L. W.,”’ 467 


E. Brandeis Ave., Louisville, Ky. 


Experienced dental salesman desires change 
WANTED— jie, first of year; competent manager, 
demonstrator and systematizer. Manufacturing pre- 
ferred. Best reference. Address, Ability, care THE DENTAL 
Dicest, 47 West 42nd St., New York City. 


FOR SALE 


Confined to dental notices. Thirty words, $1.00. All over, 
& cents per word, letter or initial. Money witth order. 


One Ritter all-cord suspension type engine, 
FOR SALE—;,,. direct current. Owing to the Electric 
Light Co. changing current. Address Dr. G. W. Wie- 
busch, Brenham, Texas. 


FOR S ALE—™y practice and modern office equipment 


for sale, $2,000.00 (invoice price). Can 
assure $3,500.00 gross receipts if qualified, first year. Pres- 
ent receipts $5,000.00 a year. Fee $5.00 an hour. Address 


H. P. Emeis, Logan, Utah. 


Office with practice averagin, 200 , 
FOR SALE—onth $240. Best 
office well equinpe1; Ritter engine and lathe, all for $400. 
Write at once if you want it. Address G. J. Hawkins, 
35 Broadway, Salem, Ohio. 


E Florida office, handsomely equipped, fine 
— SALI town of eight thousand, and rich surround- 
ing country. Best prices, refined practice. Other busi- 
ness demanding time. Price one half of invoice, $1,50%.00, 
in payments to suit. Address ‘‘W. G.,”” care of THE DEN- 
TAL Dicest, 47 West 42nd St., New York City. 


Dental practice, long established. Columbia 
FOR SALE— chair, cabinet, bracket, engine and other 
equipment. Very healthy town of 1,500. Price for quick 
sale, $500. Address, J. G. Belt, Safford, Ariz. 


E Wilkerson chair, oak cabinet, Ritter engine 
FOR SAL and lathes (direct and _ alternating ue. 
sterilizer, cuspidor, vuleanizer. Address Room 705, One 
West Thirty-fourth St., New York City. 


E CALIFORNIA, eleven years’ first-class pree- 

FOR SAL tice and equipment, in heart of Los spot a 

375,000 population, 1,000,000 in 1920. Part cash terms. 

D. 8. Sands, D.D.S., Mason Bldg., Los 
es, Lal. 


Dental practice in Massachusetts town of 
FOR SALE—;5 000. exceptional opportunity. Must 
get out immediately on account of ill health. A bargain. 
Will sell on terms. Address Massachusetts, care of THE 
DentaL Digest, 47 West 42nd St., New York City. 


Dental practice established twelve years in 
— SALE— Mazatlan, large city on west coast of 
Mexico, State of Sinaloa. Office and practice, with first- 
class up-to-date dental. equipment, including electric 
engine and household furniture. nnual revenue, $7,500 
gold. Laboratory assistant in constant attendance. 
Elite practice. Must sell at once on account of moving 
with family to United States. Will accept $4,000 gold 
and remain one month to introduce buyer, helping him to 
learn language. City not affected by recent political 
trouble. Full particulars on request. Addess care of the 
Jas. W. Edwards Co., 610 Story Bldg., Los Angeles, Cal. 


A very busy, good paying, well established 
FOR SALE—{entai office in Philadelphia. A “Once in 
a lifetime” opportunity for a dentist who will lay “pro- 
fessional ethics” aside. ‘‘Too many irons in the fire” 
reason for selling. Address ‘‘D. D. H.,”’ care of THE DEN- 
TAL Dicest, 47 West 42nd St., New York City. 


Semi-advertising, two-chair modern office. 
FOR SALE—F.vorite Columbia chairs, Ritter engines, 
complete laboratory equipment. Absolutely no junk. Up- 
to-date in every particular. Price $2,500.00 cash. Ex- 
cellent oppcrtunity for dentist not afraid of work. Do 
not waste stamps unless you mean business. Address 
Dr. C. M. Horn, 301-2-3 Pantages Tleatre Building, 
Los Angeles, Cal. 


Dental practice and outft in Indiana town 
FOR SALE—;; 000; receipts $4,000 a )ear, cheap rents, 
best location in town. Established twelve years. Will 
sell at a bargain; reason for selling other business. Will 
Address ‘‘J. P..” care of Harmeyer 


Rooms 91-96 Carew 


& Brand Co., Cincinnati, Ohio. 
Bldg. 


ALE Semi-advertising. Show case, signs; transient 
FOR 5. business $7,000, easily coubled. Nine years 
established. Retiring, elegant location, prominent square, 
Boston. $4,000 cash. Low rent. ‘‘B,’’ 16 Joy St., Boston, 


Mass. 


LABORATORY FOR SALE OR LEASE. 

A well equipped laboratory, long established, in a good 
location. Will sell at a very low price, or will lease with 
full equipment to a responsible party. A splendid chance 
for a good workman, Address ‘‘Sherlock,” care of THE 
Dentat Dieest, 47 West 42nd St., New York City. 
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Save Time and Money 


By 
Reclaiming Old Carborundum Stones 


g Old carborundum 
stones heat teeth without 
cutting. They cause pain, 
and clay work. 

@ By the use of C. & 
B. Carborundum 
Dresser and Truer, 
old stones may be giver 
new and true surfaces 
They are then practi- 

cally new. They cut 
rapidly. They do not 
heat the tooth. 


PRICE 


$3.50 


POSTPAID 
@ Pay for themselves in 
a short time. 

Extra Cutter, 
50 Cents. 


Patent Applied for 


Order of your dealer or direct from 
A. C. CHAMPAGNE, D.D.S., 
803 Montgomery Street, Jersey City, N. J. 


Look At It This Way 


The Profession 


is Advancing — 
Are You? 


Combine your professional with your mechan- 


ical knowledge and use a metallic lining on 
your vulcanite dentures; avoid heated and 
spongy gums and general unsanitary condi- 
tions of the oral tissues he using 


Roscinian Linings 
The Roscinian 24 K. all gold Lining, $3.50 per pkg. 
(1 upper denture.) 

The Roscinian Felt Aluminum lining $2.00 per box 
(4 upper dentures. ) 

Directions are simple. No accessory tools to 
buy. No chance results; we do the experi- 

menting. 
For sale at your dealer, or’address direct. 


Any special lining made to order if practical. 
All correspondence answered. 


THE ROSCINIAN CO. 


ETALLURGISTS AND 
MANUFACTURERS OF METALLIC LININGS 


7703 Woodland Ave., S. E., Cleveland, O. 


ready for filling. 


Long Life 
Fillings 


is gained by lin- 
ing the cavity with 


Gilbert's Non-Conductive 
Tooth Lining 


Not only do the fillings 
last longer, but all sensi- 
tiveness from shock is pre- 
vented by using this anti- 
septic non-conductor. It 
is a fluid lining which 
hardens in a few seconds, 
It is 
positively insoluble by the 
fluids of the mouth. It 
may be used to hold the 
first piece of gold in place 
while filling the undercuts. 


It goes to you bearing the 
Gilbert Standard. 


Price per Package, 75 cts. 
Special size Package, 35 cts. 


1635 Columbia Ave. Philadelphia, Pa. 
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No. 4-C as a Bunsen, with 
Blowpipe Head Removed 


No. 4-C as a Blowpipe 


No. 4-C Blowpipe 
Bunsen Combined 


Two Efficient Appliances 
At the Price of One... 


HE No. 4-C Blowpipe and Bunsen com- 

bines an excellent bench Blowpipe with an 
exceptionally efficient Bunsen in such manner 
that the change from one to the other is a 
matter of but an instant. 


The Blowpipe head is fitted to the Bunsen 
by a taper joint, and is ready for instant use 
by keeping the air-tube of the head connected 
to the Bellows. It can be turned in any 
direction to bring the flame to the desired loca- 
tion. A swivel at the base affords a wide range 
of adjustment in position, so both appliances 
become practically un versal in their scope. 


The Blowpipe flame is of the kind which 
can be operated with a blast from the mouth, 
a foot blower or compressed air, as preferred, 
and will give good results under all conditions. 
A very fine needle-point flame is readily pro- 
duced with a light blast, or plenty of gas and 
a heavy blast will give a large, powerful brush 
flame. 


The Bunsen is provided with a threaded 
air shutter, which is capable of much closer 
adjustment than the slide commonly used, 
and is not likely to be accidentally thrown out 
of adjustment. 


This combination will do practically all 
the soldering of a dental laboratory, and do it 
to your entire satisfaction. 


Illuminating Gas Only. Oxydized Copper Finish 
Price, No. 40-C Combined Blowpipe and Bunsen, $3.00 


Your Dealer 


Information Direct 


BUFFALO DENTAL MANUFACTURING COMPANY 
BUFFALO, N. Y., U. S. A. 
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Hertel and Henker, Jena, claim that dif- 
fuse daylight represents the ideal illumination. 
The best and safest illuminant, therefore, 
being one which most closely resembles day- 
light, and that the excessive luminosity of 
the luminants should be so diffused—by 
suitable distribution—that the radiation from 
any portion of the illuminant reaching the 
eye should not be more intense than that 
from diffusely illuminated clouds. 

Another authority considers that brilliant 
lights are injurious to the eyesight, and some- 
times lead to blindness, and that all light should 
be diffused before it reaches the eye. 

In putting the Lewis Illuminator on the 
market with a comparatively low candle-power 
lamp, we were guided by 
experience, as indicated 
in the above, and similar 
authoritative writings. 

The heat generatéd by 
a high candle-power lamp 
is extremely annoying, 
and the dazzling source 
of light more than merely annoying—it is 
positively fatiguing to the eyes. 

The above convincingly explains why we adopted the sixteen candle- 
power lanp for the Lewis Illuminator. The light produced by the 
sixteen candle-power lamp is “ diffuse daylight ’’; it is sufficient and 
efficient, and is restful and harmless to the eye. 


The Lewis sells at $12.00, and $3.70 extra for the Bracket. Three 
finishes: No. 1, Ferro-nickel, black; No. 2, Oxydized Copper, spotted ; 
No. 3, Full Nickel, to go with white-enamel outfits. Brackets are 
furnished in three finishes to correspond, and also designated Nos. 1, 2, 
or 3 as indicated. CIRCULAR ? 


Patented May 4th, 1904 
Dec, 20th, 1910 


BUFFALO DENTAL MANUFACTURING COMPANY 


BUFFALO, N. Y., U. S. A. 
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: A MOST VALUABLE IMPROVE- 
| MENT IN FACINGS 


Facing in Three Positions 


15 N SPITE OF SKILL and 
" patience, careful dentists some- 
times suffer from an “accident” 

to a facing, in making a crown or —— 
o75 bridge. The cause of most of 
35 these accidents has been discovered and means found to 
ro avoid them. 
24 That is to point the facing-pins. They may then be 
‘33 thrust through a pure gold backing merely by pressure of 
6 the finger. A flange is turned up alongside each pin. 
7 When this flange has been condensed about the pin, a 
- BORAX-TIGHT JOINT IS MADE. This prevents 
a4 checking of the facing by borax, or its discoloration. ‘The 
2 backing may be more quickly and accurately adapted. 
35 - These facings have proven immensely popular where- 
a | ever shown. Dental Depots are being gradually supplied. 
35 Ask your dealer for 


Dentsply Pointed-Pin Facings 


PATENT APPLIED FOR 
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ef THE DENTISTS’ SUPPLY CO., Sole Manufacturer 
47-65 WEST 42dSTREET - - - NEW YORK 
is 

8 

: | Holes punched by plate punch. Flange raised by each pointed Flange condensed about pins, 


. | Holes too large for pins, offer pin as it pierces backing. making borax-tight joints. 
borax access to porcelain. 

LG 

30 6001-11-12 
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AN UP-TO-THE-MINUTE OFFICE ASSISTANT 
Our New No.5 Combination Heater 


EXTENDS FROM 
6 INCHES TO 40 INCHES 


A Combination of Sterilizer, Spray 
Bottle and Water-Glass Heater : : 


Each controlled by a Separate Heating Unit and Rheostat, so that it 
is not necessary to heat more than the one desired for use at the time. But 
there is no heat wasted, and tests prove that one half the time in heating is 
saved by this arrangement. 

The entire Heater revolves on a pivot—Handy, isn’t it? The Instru- 
ment Holders make the most convenient place to hang the Hot-Air Syringe, 
Atomizer Cut-Off, Switch Handles and Switchboard connections. 


Finished in highly polished Nickel—the kind that lasts. 
Entire Outfit, as shown, less Atomizers . . . . . $35.00 


Order to-day, and insure prompt delivery. 


THE PELTON & CRANE CO. | 
Beaubian and Macomb Sts. DETROIT, MICH. 
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E BELIEVE that, in the end, the man 

who makes the best goods and the man 

who sells the best goods will be doing business 
when the other fellow is husking pumpkins. 

Therefore, the CLARK spittoon is made 


as it is and sold as it is. 


NOTE.—The bowl of a CLARK Double-Bowl Spittoon is 


flushed from top to bottom. 
Send for the book that tells the truth about spittoons. 


Grand Crossing Station - CHICAGO 
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Let 7 of These Crowns 
Buy All the Rest 


ILLUSTRATION ON OPPOSITE PAGE 
OF ASSORTMENT NO. #1 


It only requires that you set seven of these crowns at 
the ordinary fee, five dollars per crown, and devote the 
proceeds toward the payment for the case, in order that you 
may have 93 crowns left, from which you may keep ail 
the proceeds. 

You don’t have to set all 7 of these “‘pay-for-the-case 
crowns” all at once, or before you set others. You need 
set only one a month. The proceeds from all the other 
crowns then belong to you. | 

You may purchase the case, containing 100 crowns, 
from your dealer for $35.00, $5.00 down and $5.00 per 
month. You will make a profit of 14% on the sum in- 
volved, as against the price of the same crowns purchased 
singly at 40 cents each. 

You will make much greater profits in the convenience 
which results from having the crowns at hand. You will 


make better selections and do better work. Use the coupon. 


Continued on Next Page 


THE DENTISTS’ SUPPLY COMPANY, 
47-65 West 42nd Street, New York. 


Have my dealer, 
send me Crown Assortment No. 1. I will pay $5.00 down and $5.00 per 
month, till $35.00 is paid. 
Lente Tetons Century Crowns, with Fixed Posts. 
Dentsply Crowns, with Detached Posts. 
Address 


699-12-71 
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The Taggart Suit Decision 


Supreme Court of the District of Columbia 


Ww. H. Taggart vs. Ceorge W. Boynton 


At a stated term of the Supreme Court of © 
the District of Columbia, holden at the Court 
House in said district on the 13th day of Novem- 
ber, 1911, it is hereby ordered, adjudged and 
decreed, that the said cause be and the same 
hereby is dismissed ; and it is further ordered, 
adjudged and decreed that the defendant, George 
W. Boynton, do have judgment against the com- 
plainant, William H. Taggart, and his surety 
The Pacific Coast Casualty Co. of San Francisco, 
for his costs and disbursements, herein to be 
taxed by the Clerk of the Court. 

(Signed) 


H. N. CLABAUGH, 
Chief Justice. 


LATEST, November 25th. 


Court reopened case of Taggart vs. Boynton. Arguments to be made in January term 
of court on record as at present made up. No further testimony to be taken. 
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Special Offer for the book, 
Brother Bill’s Letters 


E. found that we had the “insides” of 400 

copies of the book “Brother Bill’s Letters” left 
as printer's “overrun.” ‘This book contains ten of 
Brother Bill’s letters. _ It was onginally given as a 
premium with The Dental Digest, and 13,000 
copies were used in this manner. We have bound 
them and offer these 400, and no more, on 
the following terms: 


Send two dollars cash and an order to extend your 
subscription to The Dental Digest two years. 


In order to avoid confusion with the present pre- 
mium, no charge orders for this premium can be 
received. When the 400 
copies have been sent 
out, no more can be had. 


e'stifonty: tigi 
Breokiv Branch Essex 


693-11-11 59 
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Something New 
in Dental Literature 


The Dentat DicEst 
i offers a new line of dental 
literature which promises 
to be as helpful in its way 
as Brother Bill’s Letters 
have been. This is a 


series of articles entitled: 


Service-Selling Talks 

It puts into definite form those argu- 
ments which are available to the dentist as business-building 
arguments. Opportunities arise daily in most offices where 
additional work can be secured on a perfectly honorable basis, 
and to the great benefit of the patient, by presenting the ne- 
cessity for such work and its benefits in proper form. 

It is believed that these arguments have never been offered 
in such form that dentists who were not natural salesmen could 
make use of them. They are here offered. | 

The author is a dentist of many years’ experience. He has 
practised among the very class of people who can be most in- 
fluenced by such presentations—the great middle class. He has 
benefited himself and his patients, and made lifelong friends, by 
the use of these arguments at the chair to people who re- 


quired only instruction. 


The first number appeared in The DENTAL 
Dicest for October. These 
papers are expected to alter- 
nate with the Brother Bill 
Letters for the next few 


months. 
Continued on next page 
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Brother Bill 
is writing again 


in THe Dentat Dicest. The demand 
for more of his letters is so unmistakable, 
and they fill such a helpful place in dental 
literature, that he has been persuaded to 
again take up his pen. His letters will 
alternate with the SERVICE-SELLING 
TALKS for the next few months. The letters now in hand 
for publication are on topics of great interest to every dentist. 


You can get these letters only in 
THE DENTAL DIGEST 


This is a line of literature which THe Dentat DiceEstT in- 
augurated. The new line, Service-Selling Talks, promises to 
be equally helpful. A subscription order placed now will bring 
you Tue Dentav Dicest till 1913 for $1.00, with a free copy 
of the book Mechanical 
Side of Anatomical Articu- | 
lation,” bound in cloth. 

Any single issue of the 
magazine may be worth to | 
you many times the sub- 
scription price. Order now. 


Az 


691-11-11 « 
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TRIS BOOK FREE WITH 
THE DENTAL DIGEST 


Cloth bound, with 1 year’s subscription for $1.00 


(CONTINUED ON NEXT PAGE) 
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HIS is “the practical book” on denture making. It outlines the steps necessary 
in articulation of the teeth, and tells how each step should be performed. That 
is the distinguishing feature of this book; it tells how to do the thing it describes. 
Some of the steps can be better shown by illustration than by description, so 
the book is liberally illustrated. There are 65 illustrations in 92 pages, many of them 
new and made especially for this text. Perhaps the illustrations have done as much as 


the words to make the book helpful. Many words of praise are being received for it. 


The chapter headings are as follows: 
FUNDAMENTAL CONSIDERATIONS 
An outline of the ends sought in articulation set forth in an easy way and fully illustrated. 
Twelve illustrations. 
THE TRIAL PLATES 
How to shape the base plate and build the ridges. How to determine the occlusal plane. 
How to build for proper expression. Ten illustrations. 


TOOTH SELECTION 
Methods which make accurate and rapid tooth selection possible. These methods have met 
with enthusiastic approval from those dentists who have taken the trouble to master them. Six 
illustrations. 
AN IMPORTANT DIMENSION IN ARTIFICIAL TEETH 
This chapter has been a revelation to many dentists. They are selecting teeth better than 
was possible before they learned what this chapter contains. If you are not familiar with the 
facts in this chapter, you are missing important information. Nine illustrations. 


GETTING THE EXACT DIMENSIONS OF THE REQUIRED ARTIFICIAL TEETH 

Chance selection becomes a thing of the past when the principles in this chapter are applied. 
The methods are easy of use once they are learned. They save time, trouble and expense. Seven 
illustrations. 


MOUNTING THE TRIAL PLATES AND MODELS ON THE ARTICULATOR 
THE USE OF THE FACE BOW 
This chapter makes plain steps which have puzzled many dentists. The necessity for accuracy 
in mounting the models is shown; and methods are given for insuring that accuracy. The use of 
the Face Bow is made plain by descriptions and illustrations. Seven illustrations. 


DETERMINING THE CONDYLE PATHS 


The necessity for this step is here made plain, and the means for securing accurate results are 
given. This chapter has been valuable to many workers in this field. Five illustrations. 


WORKING OUT THE TOOTH CURVES 

This step has heretofore been difficult. It is here made plain by some wholly new mechanical 
methods. Work formerly requiring several hours may be done in one. Better results in articula- 
tion are insured. 

ARTICULATING THE TEETH 

The processes outlined in previous chapters have made the actual articulation of the teeth 
easy. Each step is here described in detail and fully illustrated. 

If you want to know how to articulate dentures, crowns or bridges, the information in this 
book is important to you. If you even want to keep pace with the improvements in prosthetic 
methods, it is valuable to you. 


THIS BOOK CAN BE OBTAINED ONLY WITH THE DENTAL DIGEST 
Under these conditions, it costs you nothing. Use this coupon 


THE DENTISTS’ SUPPLY CO., 
47-65 West Forty-second Street, New York 


Enter my subscription to THE Dentat Dicest for one year. Send me the premium book, free, 
post-paid. 


Name 
(Either remit with order or order 
charged through your dealer.) 
683-10-11 Address 
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‘Dentists who use great 
numbers of vulcanite teeth, 
and who * guarantee their 
work, keep careful record 
of the adieien of different 
makes of teeth. 


Such men report that the 
use of Twentieth Century 


Teeth has reduced by half 


the number of “come-backs. 


That 18 merely another 


proot that Twentieth Cen- 


tury Teeth yield the best 
average service for vulcanite 
work. 


ENTISTS. COMPANY 
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DUPLEX GOLD TIN 


Trade-DUPLEX-Mark 


DUPLEX GOLD & TIN will save more teeth than gold alone, or tin 
alone. It is being used by the best men in the profession, not because it sells 
for less money than gold, but because it is an absolutely superior material. 

When packed into a cavity under hand pressure it saves half the 
operator's time, and as gold adheres to it as readily as to a base of gold 
itself, it produces a filling that is better than a gold filling, but that to all 
outward appearances is a gold filling. 

DUPLEX is a combination filling material consisting of chemically 
pure tin, plated with pure gold. 

It comes in rolls that look like gold. 

It is sold by all dealers under a money-back guarantee. 


PRICES 


Single packages, equal in volume to 1/10 oz. gold, $2.00 


CERTIFICATE ANALYSIS TESTIMONIAL 
from t. rom 
ASH J. A. LIBBEY, D.D.S. 
WwW gy ogee Ex-President of the National Dental Association 
ened Pittsburgh, Pa., Nov. Ist, 1911 
Edward H. Keiser, Th.D. Lee 5, Sasith Son Co. 
Professor of Chemistry G 
entlemen :—I have delayed giving you an opin- 


Chemical Laboratory, Washington University ion on DUPLEX GOLD & TIN until 1 had 
St. Louis, Mo., Nov. 3rd, 1911 opportunity to use it in a variety of cavities. Hav- 
The Meier Dental Mfg. Co. ing used tin, also tin and gold, in different forms at 
3927 Olive St., St. Louis, Mo. the base of fillings for twenty-five years, | find 
Gentlemen :—I have made a careful chemical DUPLEX GOLD & TIN to be the most satis- 
analysis of DUPLEX metal, and find it to con- factory as to ease and thoroughness of manipulation. 
sist of pure tin and gold. I have not found I can conscientiously endorse every claim you 
arsenic, antimony, lead, nor any heavy metal, make for it in your circular. 


but simply tin and gold. Very respectfully J. A. LIBBEY 


Yours very truly, 
t t 

EDWARD H. KEISER connection with 

Professor of Chemistry _ convince the most skeptical as to the merit of this material. 


Made by The Meier Dental Manufacturing Co., Licensee, St. Louis, Mo. 
DISTRIBUTORS 
LEE S. SMITH & SON CO., . . Pittsburgh, U. S. A. 


Press of J. J. Little & Ives Co., New York. 


' 
| 


You Must Buy Articulation 
You Cannot Grind 


Real articulation of vulcanite teeth requires that 
each occlusal plane in one set interact properly 


with the correct plane in the opposing tooth. 


That means proper proportions in every plane 
of every tooth. You cannot grind to that result. 
It must be in the teeth when you buy them. 


Such articulation finds its highest expres- 
sion in 


TWENTIETH CENTURY TEETH 


AND 


DENTSPLY COMBINATION SETS 


COMPANY 
New:2Yor 


Brooklyn ——Newark Branch 
Brockiyn Branch St. 1005 bar Bldg. 


4 


696-12-11 
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